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AY PICK EDWARD LANNING 


MANAGER OF ALLIANCE. 

iormer Continental Official Mentioned | 

5 as United States Representative of 
British Company. 





' London, Eng., Sept. 29 (Special Cor- | 
pspondence).—That the Alliance As-| 
surance Company, of this city, will | 
ain seek business in the United 
ates, either directly or through the 
edium of a subsidiary corporation, | 
s determined by its directors months 
zo, since which time the matter as to| 
pthods has been under well nigh con- | 
ant consideration. 
Robert Lewis, general manager of the 
Hliance, wii sail for New 
ortly to definitely decide upon the 
ture of the Company in the States, 
d his conclusion will. be awaited with | 
pD little interest by the underwriting 
faternity here. Mr. Lewis had thought 
sailing on the Mauretania on the 23d, 
t found it impossible to get away at 
e eleventh hour. He will surely leave 
thin the next few weeks, unless some- 
ing now whol'y unforeseen should 
se to prevent. 
That Mr. Lewis and the directorate 
the Alliance would much prefer buy- 
g up a strong and well established 
perican company, to have the home | 
titution operate direct, and thus ex-' 
itself to sweeping conflagration 
ses, which have occurred with 
ing frequency on your side of the 
ter during the past decade, has long 
bn an open secret here, as has also 
fact that its representatives have 
est'gated several good companies of- 
d them in the United States. Three 
the propositions, including the o'd 
enix of Brooklyn, were turned down, 
two are still under scrutiny. In the 
inion of the directors the price de- 
nded for each concern is altogether 
f high, and unless a sharp reduction 
Smade negotiations will be called off. 
Talking Direct Entry. 
Wnsuccessful in their quest for a de- 
fable American company (the entire 
Mageria] staff of which it would glad- 
take over), the directors of the Al- 
have virtually made up their 
ds to re-euter the Company in the 
direct, feeling that rather than 
an exorbitant sum for a subsidiary 
litution, they would chance con- 
ration and all other hazards. 
Searching for Managerial Timber. 
VYhen Chief Inspector Dawson left 
e shores for New York, en route to 
h America, late in August, he was 
ructed to quietly investigate the un- 
fwriting and personal records of five 
with a view to offering the most 
Wmising the United States manage- 
Mt of the Alliance. Of the gentle- 
in question two are understood to 
Mdentified with British companies in 
iUnited States, and stand exception- 
(Continued on page 11.) 
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Cijihiene 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1910 
Liabilities (including capital). . 
Reserve as a Conflagration surplus. . shure 
Net Surplus over all liabilities and reserves... . 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


1866 


and Mercantile 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States. 1,833 Fire Insurance Companies have failed or retired 








HOME ENDORSEMENT 


. GAVE— 


CONFIDENCE ABROAD 


New Insurance Applied for upon which Premiums have been Paid 








in cash during the first Six Months of 1910 is in Excess of New 


Insurance Paid for in cash during the Entire Twelve Months of 1909 


THE ABOVE IS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 





$27,307,672 
14,924,836 
1,200 000 
11,182,836 








Entered United States 


; negative 


Insurance Co.) 


$3.00 a Year; lic. per Copy 


AMERICAN TEMPERANCE LIFE 


CONTROL SOUGHT BY J. D. KNAPP. 


Ex-Employe Gunning for 
Control Coming Election—State- 
ment by Management. 
The management of the 
femperance Life of this cit 
least concerned over a reul 


pote 


issued by a self-appointed | 


committee, headed by John I 
former superintendent of agent 
association , 

used at the coming anr 
oust them from office 
Mr. Knapp, as secretar 


ntion 


yee ed ie inquiry, < 
consequence no differenc 
tween the department an 
ion; that the control of the 
Security Company has been 
ed, and the mortgages, which were the 
subject of discussion, cancelled. 
Corroborated by Department. 

With the purpose of ascertaining the 
accuracy of the statements made, a 
representative of The Eastern Under- 
writer called at the New York office of 
the insurance department and asked 
whether there was any controversy 
existing involving the management of 
the American Temperance Life or its 
methods of doing business, to which a 
reply was given. Attention 
was called to the supplemental report 
of the examination, issued after the 
conditions stipulated in the first report 
had been complied with. 
Asked as to the object 
Frank Delano, president 
can, said: 

“This is only a case of a discharged 
employe trying to get square, but we 
are not worrying about it. We are con- 


associa- 
National 
relinquish- 


of the attack, 
of the Ameri- 


| ducting this business strictly in aecord- 


laws, but do 
who are 


ance with the insurance 
not keep men on our payrol] 


| not capable of doing the work expected 


of them.’ 

Referring to the investigation of the 
association by the insurance depart- 
ment, Mr. Delano declared it was true 
there had been some things objected 
to by Superintendent Hotchkiss, but 
that they had been corrected. He said 
that loans had been made to the wives 
cf officers of the association years ago, 
when the insurance laws did not pro- 
h'bit it. The laws have been changed, 
he said, and that insur 
anee de partment directed it these loans 
were all taken up. Asked as to the 
ther allegations contained in the cir 
eular, Mr. Delano replied that from the 
fact that the insurance department had 
not closed the doors of the organiza- 
tion it was evident there was nothing 
irregular about the conduct of the b 


ess, 


as soon as the 


Expensive Business. 
Mr. Delano further said that the 
‘iation naturally would have been 
pleased to retain the services of Mr. 
Knapp had he been a producer. When 
seeking the connection Mr. Knapp de- 


|clared that he was in position to turn 


over the business of several loca] fra- 
ternals or lodges, which would aggre- 
3.) 


(Continued on page 3. 
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TRUST AGREEMENT UPHELD. 





Security Life of Chicago Need Have 
no Fear of Change in 
Control. 

The Supreme Court of Appeals of 
Virginia has denied a re-hearing of the 
case involving the validity of the vot- 
ing trust agreement of the Security Life 
Insurance Company of America, which 
was tried in the lower courts of Vir- 
ginia and decided in favor of the com- 
pany, finally being appealed to the Su- 
rreme Court, which confirmed the lower 

courts’ decision last June. 

This will enable the Security Life to 
foliow a fixed business policy for a long 
period of years 

Following a decision to increase its 
capital stock from approximately $160,- 
000 to $500,000 a few years ago, the 
controlling interest was sold to parties 
identified with the Fidelity Funding 
Company (then writing insurance—prin- 
‘cipally endowment—for the Security 
Life) with the provision that the stock 
would have no voting power for a period 
of 25 years. This transaction, while 
furnishing the two-fold purpose of giv- 
ing to the company a substantial capi- 
tal and net surplus, and the Fidelity 
Funding Company a strong financial in- 
terest—eventually to mean control—in 
an institution which it proposed to 
build up to a prominent position by 
placing endowment insurance to cancel 
loans placed on Catholic institutions, at 
the same time retained the management 
responsible for the safe conduct of its 
affairs. 

All went well until the Fidelity Fund- 
ing Company got into financial diffi- 
culties and put up its Security Life 
stock as collateral. Not being able to 
meet its loans, the stock which had 
been put up as rep esenting a control- 
ling interest was hypothecated and the 








rust company holding it sought to dis- 
DOs san o liquidate its claim. The 
trust agreement, which the holders of 
the stock aver they then learned of for 
the st tit proved a i and 
suit was instituted to nullify its terms. 
It is this suit which has been decided 
or of the cempany in the lower 
co Stat Su me Court and 
he S$ Co of 
Pre ent Jol ra) i 
are coneratuiaie 
the ¢« @ 7% y 


INSURING BANK OFFICIALS. 





Comptroller of Currency Murray Em- 
phasizes His Objection to the 
Growing Practice. 





ement issued from his office. 
of Currency Murray has 
inal answer in the matter of 
> lives of National bank offi- 
states emphatically that it 





cials. He 
is without the province of the banks 
to insure the lives of their officials. 
He says that to insure the life of a 
particular president of a bank would 


practically mean that that official 
should remain president for the re- 
maincer of his life, and that the di- 
rectors could not remove him at their 
dscretion. The statement says: 

The fifth paragraph of section 5136 
of the Revised Statutes of the United 
States provides that the bank shall 
have power “to elect or appoint di- 
rectors, and by its board of directors tu 
appoint a president, vice-president, 
cashier and other officers, define their 
duties, require bonds of them and fix 
the penalty thereof, dismiss such offi- 
cers, or any of them, at pleasure, and 
appoint others to fill their places.” 
Under this provision of the statute the 
in make no contract with 
which will prevent them 


directors « 


the president 


from discharging him at pleasure. His 
tenure of office is entirely at their dis- 
cretion, a discretion which cannot be 
divested by any act of theirs. It is 
their duty to dismiss the president or 
other officers, when, in their judgment, 
the interests of the bank so require. A 
large insurance policy upon the life of 
its president would seriously interfere 
with the discretion vested in them as 
to his retention in office. 

Powers of a National bank other 
than those expressly granted must be 
such as are reasonably incidental to 
the exercise of the powers expressly 
granted. Insuring the life of its offi- 
cers is only an incidental power. 

If National banks were given power 
to insure the lives of their officers and 
employes examiners would soon De 
confronted with a new class of assets, 
the value of which would be highly 
speculative, and which would present 
special temptations for overvaluation 
by the officers of the bank. 





CAPTURE A PLUM. 
New York City and New Jersey Gen- 
eral Agency of Berkshire Life 
Secured by Deserving Men. 








That the Berkshire Life was casting 
about for talent to represent it in its 
important New York City and New 
Jersey general agency, was more or 
less generally known for some time, 
and curiosity was excited as to who 
would secure the plum. It is now an- 
nounced that Frederic H. Rhodes and 
Fred A. Morrison have been given the 
appointment. 

Mr. Rhodes is a native of Pennsyl- 
vania, and of him the “Insurance 
World” of that city says: 

Mr. Rhodes hails from Pittsburg, 
County, Pennsylvania, on July i4, 1878. 
He entered the employ of H. D. W. 
English, subsequently English, and 
Furey, on December 19, 1892, in the ca- 
pacity of clerk and has successfully 
filled various other positions of respon- 
sibility and trust with that firm until 
the present time. He is an indefati- 
gable worker and a very popular young 
man. His friends are legion and his 
activities in Masonic circles, in the va- 
rious bodies of which he has held ex- 


ecutive offices, have given him a larger | 


circle of acquaintances than most men 
acquire in a lifetime. Mr. Rhodes is a 
resident of Edgewood Park, a man of 
family and the father of two interest- 
ing children. 

Mr. Morrison comes from Jersey City, 
where he has been district manager of 
the Mutual Benefit Life. 





Assets Exceed Million Dollars. 


At the close of business August 31, 
1910, the gross assets of the Great 
Southern Life, of Houston, Texas, ag- 
gregated, $1,013,009, while the policy- 
lLolders’ surplus was $994,587. 

The Company has newly placed upon 
the market a “Continuous Monthly In- 
come Policy” and from the manner of 
its reception by such of the agency 
force as ‘have been shown advance cop- 
ies, the contract should prove an easy 
seller. 





Strengthening the Field Force. 





The Provident Savings Life, of New 
York, has appointed John C. O’Neill, of 


Canandaigua, as agency supervisor at 
! 


its Rochester (N. Y.) agency. Mr. 
O'Neill has been with the Aetna Life 
for several years, from which company 
he has now resigned to accept the posi- 
tion above mentioned 





We Guarantee to Pay 


From $24,000 to $48,000 or more, for an 
investment with us of from $947 to $18,940 










Least you can pay - - - $947.00 
Least we can pay $24,000.00 
Most you can pay . - $18,940.00 
Most we can pay $48,000.00 


We offer $100 in Cash Prizes for the best 
original stories illustrating the benefits and 
advantages of the above proposition. Full 
Jd particulars furnished on request. Address 
O. S. CARLTON, Vice-President 
Chronicle Building Houston, Texas 
J. S. RICE, President J. T. SCOTT, Treasurer 


GAPITAL AND SURPLUS ONE MILLION DOLLARS | res0:'and’che'ioxt Stncemiut Commercial and 


Texas and the Most Sueccessfal.”—Commercial and 
Pesexewoe- Rn nine Financial World, New York, July 16, 1910. 


WE WANT AGENTS TO SELL THIS PROPOSITION 

















The Provident Savings has also ap-| 


pointed as district managers Charles I 
O'Neill and Orin J. 
Canandaigua, N. Y. 








Proofs incontrovertible at hand. 





WANTED:—A CENERAL ACENCY 


An experienced Agency man, with managerial capacity, competent to organize, 
and hold men, having a paid-for business record that will stand investigation, a 
lapse rate unsurpassed, and an expense ratio exceptionally low. 

Also a personal producer of volume. 
“ALWAYS BUSY,” in care of The Eastern Underwriter, 105 William St., N. Y. 





Cooley, both of | 


1894 1910 


The State Life Insurance Co. 


INDIANAPOLIS 
UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 P és ‘ ‘ ‘ 
Surplus, 1909 ° 


$8,580, 830.58 
° ° ° . ° ° 1,174,606. 34 
GROWTH UNPARALLELED 


Gain in Admitted Assets Gain in Surplus 





a -ese++++-1,001,409.00 $ 27,775.00 
NES <n 5e5.4 cb ae davgnesniecsinnaageiars cxobeeal piaide ane 1,023,700.00 153,161.00 
Ps se cnencinayiate saubaskiniorcacuocontataieveecmes tide 1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 











| NSURANCE MEN will note the signifi- 
ai c- Ry = ree Merthwestern’s 
usiness during the past five years. 
IMPORTANT FACTS Felating to this 
business are shown by the following per- 


The Northwestern 


Mutual Life Insurance Co. 


4 centages: Es eee ‘ 
of Milwaukee 1905 215 2 366i. 4.73 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8. HATHAWAY, Secretary 1907 11.81 58 4.76 
New Business Paid-For oo eying | re 





It is capable of easy demonstration that 


1905 . - - $90,334.038 , 
The Northwestern he b 
1906 - - - 98,563,452 ingure iD. oo poses 
ee The Northwestern’s new (1910) polic 
1907 " 4 102,283,634 contract with its Dividend Options, Paid-up 
1908 - - - 109,685,428 and Endowment Options, Options of Settle- 
1909 - - F. 113,71 6,188 ment and the Premium Loan features. 


Issues Partnership and Co i - 
Each year larger than any in the . — 


surance. s . 
previous history of the Company. oi. sae information or an Agency, 
H. F. NORRIS, 


c Bust S58. . 
vaccantneetnahckineasaniisans Superintendent of Agencies. 
































OLDEST 
IN AMERICA 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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WELL DEFINED COURSE. 


Management of Republic Life of Kansas 
City Will Follow Plan of Intensive 
Cultivation. 





In a letter to The Eastern Under- 
writer, Edwin Clark, general manager 
of the Republic Life of Kansas City, 
Mo., outlines the course which it is 
propased to follow in building up the 
institution. He says: 

The Republic Life Insurance Company 
dees not expect to undertake to spread out 
over a large territory until we have ac- 
cumulated a sufficient surplus to warrant 
such a move. We believe the mistake of 
young companies in the past has been under- 
taking to cover too large a territory before 
they were ready to properly occupy such a 
territory. We believe two or three States 
properly worked will yield us a larger busi- 
ness and a greater profit than the larger 
territory poorly worked. 

We have adopted the intense organization 
principle in our agency department, abolish- 
ing general agent, making all agency con- 
tracts direct with the Company; therefore, 
we are getting better results from our ter- 
ritory than we could expect under the other 
system. We are at this time qualified in 
Missouri and Kansas and we expect to place 
on our books from these two States in our 
first year’s business at least two million dol- 
lars of insurance at a very small expense, 
compared to the expense incurred by under- 
taking to spread out over a larger territory. 
The expense of the organization of our Com- 
pany, together with the placing of a quarter 
nillion of insurance, did not exceed $1,000. 

The management of our Company in every 
department is conducted upon equally 
economical basis as the organization of the 
Company. Though we are a very young 
company, we have organized a large force 
in the territory we occupy and the results 
of our intense organization of our agency 
force has been very satisfactory to date. 

We are increasing the capital stock of our 
Company, designed to enlarge our financial 
strength and give greater protection to our 
policyholders; also, for the purpose of plac- 
ing our Company in position to enter new 
tields when we are ready to extend our ter- 
ritory, in the same manner we are organ- 
izing our present territory. 

Through our medical department we are 
adopting the system of improving the sani- 
tary conditions surrounding our _ policy- 
holders, thus decreasing our mortuary rate 
aud extending the life of our policies. We 
believe the movement to bring about a bet- 
ter and more healthful condition surround- 
ing policyholders by the insurance companies 
of the United States is exceptionally good 
aud should have the co-operation of every 
conservative, careful managed company. 

The purpose of our president’s cabinet is 

nifold im its application to the safe man- 
agement of our Company. This cabinet will 

be confined to our home office, but will 
he extended into each county-seat in the 
territory we occupy in the person of a mem- 
ber of this cabinet in each county-seat. 
Through these cabinet members, we will be 
ble to bring about conditions very much 
nore favorable to our Company in every de- 
virtment of its business. 

By means of our president's cabinet, we 
ype to bring in touch with the executive 
head of our Company an army of stock- 
holders and policyholders who will feel a 
direct personal interest in the management 
f our Company and give us a valuable as- 
sistance in obtaining information on_ risk, 
loans and other matters pertaining to our 
business. 

We have adopted as a motto of the Re 
public Life Insurance Company in the con- 
duet of its business—economy, energy and 
essiveness. Economy, properly handled 
the management of a life insurance cmn- 
pany, Tesults in benefits to the pojiicyholders 
ind stockholders. Energy and agressiveness 
result in a well trained and organized force 
of producers from which a company can ex- 
pect satisfactory results. Our purpose is to 
reanize so thoroughly the home office force 


} 











Part I.—Agency Arguments. 

Insurance for Bachelors, Men of Means, 
Debtors and Creditors, Partners, Women 
and others, 

Objections to Life Insurance. 

How Much Insurance Should a Man Have. 

Insurance on Life of Another. 

Collective Insurance. 

Annuities. 


PRICE $1.00. 





AGENCY ARGUMENTS 


AND 


PRINCIPLES OF LIFE INSURANCE 
By HENRY MOIR 
Table of Contents Includes The Following: 


Valuable Work for General Agents and Solicitors. 


Address “THE EASTERN UNDERWRITER,” 105 William St., New York City. 


Part II.—Principles of Life Insurance. 


Mortality Tables. 
Premiums for Various Forms. 


Cost and Sellin, 
Sub-standard Risks and Hazardous Occupa- 


tions. 
Methods of Treating Sub-standard Risks. 
Reserves and What They Stand For. 


Surt atone. 
a muses) and Their Sources. 


Supervision. 

Annual Statements. 
Comparisons. 
Definitions of Words. 





Special Prices for Quantities. 








and field force and bring them together so 
closely by mutual interests that our busi- 
bess will bring satisfactory results to every 
individual directly interested, either as a 
stockholder or policyholder. 

The above information we offer you be- 
cause of the statement that we were in- 
creasing our capital stock for the purpose 
of enlarging our territory, which statement 
would leave the impression that we intended 
to undertake in the very infancy of this 
Company to spread out over a large ter- 
ritory; thus necessarily entailing a large ex- 
penditure of funds, which thing is not true. 

Republic Life Insurance Company is being 
produced without the use of special contract 
that creates a mortgage on the income of 
iusutance premiums for future years. We 
are refraining from making any kind of con- 
tract that entails an expense on the Coin- 
pany, after the business is put on the books. 





TEN AND A HALF YEARS. 


Average Life of a Policy a Short 
One, Though Tendency !s Toward 
Increase. 


What is the average life of legal re- 
serve life insurance policies? The 
question is always bobbing up and it 
is never answered with any accuracy. 

Ten years ago, to quote the “Insur- 
ance Field,” when rebating was in its 
heyday and year end flyers were given 
away with boxes of caramels to win 
bonuses, the estimate was from five to 
seven years just as industwhals were or 
were not included. In those days the 
lapse rate in industrial insurance went 
up to 25 per cent. There has been a 
great change all around since the high 
pressure stop was removed from the 
organ, but how great the improvement 
is remains a mystery. 

The Illinois Life raises the question 
again this month and has taken guesses 
from a dozen of the insurance journal- 
ists of the country. Their answers are 
well guarded, but they range from six 
to eleven years. 

As the total terminations from all 
causes in 1908 amounted to about 9.50 
per cent. of the total insurance in force 
at the end of the current year it would 
appear a fair estimate that the average 


life of a legal reserve policy in the 
older group of about thirty companies, 
excluding industrials, is about ten and 
a half years. If this much appreciation 
has actually been made, it is a good 
thing for life insurance and it indicates 
that much more will be accomplished. 

Vice-President Stevens of the Illinois 
Life uses the results of the consensus 
he has taken as an argument in favor 
of non-participating policies as against 
participating insurance. 

The Mutual Life, it seems, advised 
its agents that “if a man knows he is 
going to die in twelve years he should 
take non-participating insurance.” This 
was on the theory that they were 
cheaper during the first twelve years 
ef the policy period. 

The guess that the average policy 
does not live twelve years is, therefore, 
grist for the non-participating mill. 





Endowment Insurance. 

Endowment insurance secures to 
one’s family all the inestimable .bless- 
ings of life insurance proper, and also 
insures against a man’s neglect of his 
own far-distant weakness, his inability 
in coming years to contend against the 
financial ills of life. It covers and pro- 
teets the period of weakness in a man’s 
life by laying a light burden on the per- 
iod of his strength. Thus protected, 
even death cannot deprive him of the 
privilege and the power to care for his 
loved ones, nor will old age find him 
penniless and filled with self-reproach 
at his lack of fore-thought during the 
heyday of life—Kansas City Life News 





The September writings of the II- 
linois Life, of Chicago, promise to sur- 
pass by at least $150,000, the business 
secured in the corresponding month of 
1909. 





During the first eight months of 1910 
the Prudential paid to beneficiaries in 
death claims alone the enormous sum 
of $11,936,744. 


| TO EXAMINE FRANKLIN LIFE. 


| Mississippi Commissioner Not At Alli 
| Satisfied That Participating Policy- 
holders Have Been Protected. 

| oneemnaite 


Acting under instructions from In- 
surance Commissioner T. M. Henry, of 
Mississippi, Actuary J. F. Roche, of 
New York City, will on Monday next 
begin a critical examination of the 
Franklin Life Insurance Company of 
Springfield, Ill, whose merger with a 
new Chicago concern a couple of 
months ago created a sensation in un- 
derwriting circles. The examination 
for the Mississippi Department was 
planned to begin two weeks ago, but 
was deferred until the Illinois Insur- 
ance Department had completed its in- 
vestigation of the Franklin’s financial 
status. This has now been done. 

Commissioner Henry has been great- 
ly interested in the terms of the Frank- 
lin Life merger, and is by no means 
convinced that the interests of the par- 
| ticipating policyholders of the old com- 
pany are fully safeguarded under the 
new arrangement. 





AMERICAN TEMPERANCE LIFE. 


(Continued from page 1. 
gate some four to five million dollars. 
He was supplied with five or six 
stenographers, and, after expending 
about $18,000 for business aggregating 
less than $60,000, it was decided to dis- 
pense with his services. 

Following a demand for money al- 
leged to be due him, it is stated that 
Mr. Knapp filed charges of mismanage- 
iment with the insurance department. 

Statement by the Management. 

Asked for a statement in connection 
with the Knapp charges, the manage- 
ment of the American Temperance Life 
said: 

“We have made all the changes that 
were recommended by the insurance 
department, and we believe that our 
policyholders will be satisfied that what 
the insurance department recommend- 
ed and what we have carried out ifs 
ample for their protection, and in ac- 
cordance with good business manage- 
inent. 

“Tf we replied in detail to the charges 
of our discharged employe, Knap, who 
is the secretary of the so-called Policy 
holders’ Committee, that would only 
amount to a war of words. 

“No one is beyond criticism, but the 
fact remains that every loan made by 
the Company was secured by first mort- 
eave on real property at a valuation 
approved by the insurance department, 
and that they were transferred to other 
investors who were glad to get them 
the moment they were criticized under 
the new law, as the records show, and 
that every cent expended by the Com- 
pany for expenses or otherwise has 
heen expended lawfully and properly 

“That the present officers of the As- 
sociation have carried ont every recom- 
mendation of the Insurance department 
is shown by the official report on file.” 
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JOHN F. DRYDEN, President 


THE PRUDENTIAL 


makes promotions from the ranks. 
and a future for you if you prove yourself the ‘‘right 


Ask us about an agency. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


There is a place 


Home Office, NEWARK, N. J. 
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NEW YORK LIFE CONFERENCE 


BUSINESS 





PRACTICAL AFFAIR. 





Home Office and Field Men Hold Suc- 
cessful Gathering at Bretton 
Woods. 





Upward of 250 invitations were’ is- 
sued for the conference between offi- 
cers, supervisors, and field men of 
the New York Life held at’ Bretton 
Woods, N. H., last week, and there 
were no declinations. 

The home office was represented as 
follows: Trustees.—Judge Steele, Col. 
Paine, Mr. Revelle and Mr. Mortimer— 
the latter became ill and was com- 
pelled to leave during the first day. 

Officers: President Kingsley, Vice- 
Presidents Buckner and Perkins, Sec- 
ond Vice-President McCall; Actuaries 
Hunter and Pierson; Medical director 
Vanderpool and General Counsel Mc- 
Intosh. 

The conference opened on Tuesday 
afternoon with the organization of the 
$200,000 Club for the year 1910. Re- 
tiring President Andrews made a most 
inspiring address, replete with witti- 
cisms, but at the same time a powerful 
appeal for loyalty to company and the 
assured. Mr. Andrews said that in 
striving to achieve success, the agent 
should keep the interest of the client 
paramount to his own. 

The Club President. 

The new president, Lawrence Priddy, 
of the Manhattan Branch, who paid for 
$1,157,000 during the Club year was 
introduced. Mr. Priddy read a care- 
fully prepared address which was re- 
ceived with considerable applause. 
During his nine years of service with 
the New York Life, commencing at 
Richmond, July, 1900, Mr. Priddy has 
qualified for membership in the Big 
Club each year, his total paid business 
being $3,142,500. His record of $1,157,- 
000 for last year included 117 policies 
and has only been exceeded once in 
the history of the organization. 

The vice-presidents at large are: A. 
L. Farmer and A. E. Durban, Okla- 
homa branch; Edgar L. Webster, Seat- 
tle branch; J. J. McAndrew, New Eng- 
land branch and Leo Stein, Metropoli- 
tan branch, New York City. These 
five Club vice-presidents paid for a 
total business of $2,265,493. 

Vice-P.esidents of Departments are: 
F. C. Moser, Seattle branch, Western 
Department; Gilbert D. Raine, Jr., 
Memphis branch, Southwestern De- 
partment; W. Edgar Reeve, Seaboard 
branch, Greater New York Depart- 
ment; Gus D. Levy, New Orleans 
branch, Southern Department; William 
E. Nichols, Stock Exchange branch, 
Central Department; C. H. Webster, 
3inghamton branch, Eastern Depart- 
ment; Baer Horvitz, Pittsburg branch, 
Great Middle Department; Joseph 
Navison, New England branch, North- 
eastern Department; Bernhard Rosen- 
man, Drexel branch, Atlantic Depart- 
nient. 

These nine men paid for a total busi- 
ness of $3,043,237, or an average of 
$238,137 per individual. 

The total number qualifying for 
membership in the Club was 138, the 
paid business from them aggregating 
$37,642,047. 

The “Aboriginees Club” of the $200,- 


0 Club, in order to stimulate golfing, 
presented a beautiful silver loving cup 
as a trophy for annual contests, to 


become the permanent property of any 
member winning it three times. 
Home Office Day. 

The session for Wednesday was in 
charge of the Home office staff, ad- 
dresses being made by all the trustees 
present. In the address of Judge 
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Steele, he showed that outside of the) 


payment of claims, endowments and 


similar maturities, every other expense | 
of the New York Life was embraced | 


in a cost of one and eight-tenths of 
the company’s assets. 


Vice-President Perkins, in a most ad- | 


mirable address, discussed the ‘Future 
of the New York Life.” 

Dr. Vanderpool’s talk disclosed a 
plan that has been crystalized into a 
reality in which life insurance com- 
panies will co-operate in the compi- 
lation of data of value to the business 
as a whole. Under the plan arranged 
companies will furnish complete data 
as regards all policies paid for during 
the past twenty years, and it is esti- 
mated that some 4,000,000 lives will 
come under observation and investiga- 


tion, of which the New York Life fur- | 


nishes 700,900. 

The information obtained will be 
somewhat similar to that required by 
the United States Census. Actuary 


Hunter of the New York Life has} 
charge of the work and the statistics | 


will cover some 99 inpairments. 
Ovation for Geo. W. Perkins. 
Thursday was given over to “Field 
Day,” although some things occurred 
which were not on the program. 
Darwin P. Kingsley, president of the 
company, delivered a scholarly address 
on “Life Insurance and The Man.” It 
was of an educational nature and 
proved interesting and instructive, 
A surprise was sprung by the advent 
of George W. Perkins as the guest of 


honor and the ovation he _ received | 


could not be adequately described ex- 
cepting in New York Life terms. It 
was a greeting Mr. Perkins will doubt- 


less long remember and could scarcely | 


be eclipsed in love and esteem mani- 


fested. The talk of Mr. Perkins was| 


largely of a reminiscent nature, re- 
ferring to his work with the New York 
Life, in conjunction with others who 
have been factors in building up the 
organization. He spoke in endearing 
terms of the late John A. McCall 
former president of the company. 

Mr. Perkins is not cne of the “Cal- 
amity howlers” who are trying to 
wrap themselves up in a self-sought 
and self-constructed vision that the 
company—financially, commercially, in- 
dustrially and politically—is going to 
sinash. He stated unequivocally that 
the next three years would be marvels 


of prosperity and wonderfully prolific | 


in results for life insurance institutions 
and agents. 


Comptroller Jackson was a new ar-| 


rival on Thursday. 


The afternoon was devoted to a trip 


to the top of Mt. Washington and in 
the evening a stereoptican entertain-| 
ment was given, New York Life data 
being used for the occasion. | 

A feature was a talk by Sam Joseph, 
agent of the Park Row (New York | 
City) branch. “Sam,” as he is known | 
to his associates, amusingly pictured | 
the home office staff, particularly the 


executives as “just having nothing to} 


do”’—but the “poor agents in the field, 
what they have to de to let others 
enjoy life.” He is a host in himself 
and loved by all. The talk was an 
intermission and laugh, greatly en- 
joved by the officials. 


Agent Parker, of Chicago, gave a} 








Liberal Contracts 





TEXAS 


The Best Life Insurance Field in the Country 


Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Eest Company for Policyholders and Agents 


Established 1903 
ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 


Fair Treatment 


October 6, 1910. 





ARE YOU THE MAN? 





WANTED: GENERAL AGENT for old line life in- 
surance company for ‘‘ PITTSBURGH and VICINITY.” 

Must be PERSONAL PRODUCER, capable of 
training agents, possess ability to develop territory, and 
whose past record will stand investigation. 

All correspondence confidential. 
Address 


‘* Personal Producer ”’ 
care The Eastern Underwriter 
105 William Street, New York 








WANTED:—BY YOUNG MAN 


GENERAL AGENCY connection for 
State of New Jersey with good life com- 
pany. Am personal producer of no mean 
ability and have had experience in hand- 
Record will stand 


ling men. closest 


investigation. 
Address, “NEW JERSEY” 


In care of The Eastern Underwriter, 


105 William Street, N. Y. C. 











THE BEST PAID HARD 
WORK IN THE WORLD 


Life Underwriting has been described as ‘“THE 
BEST PAID HARD WORK IN THE WORLD” 
and consequently, one of the most remunerative voca- 


tions in which anyone without capital can engage. 


The Equitable Life Assurance 
Society of the United States 


has several openings for men who possess organizing 
ability and who can work up a business from territory at 
present inadequately developed. Plenty of hard work 
and commensurate remuneration to those who possess 
the necessary qualifications. Address: 
GEORGE T. WILSON, 2nd Vice President 

120 Broadway, New York 
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talk which was a plea for the new 
man, his self-selected theme being, 
“He.p the New Marn—The Other Fel- 
low, and Never Knock.” His effort 
was a gem. 

Other Speakers. 

Actuary Hunter was the first speak- 
er at the opening session on Friday, 
his topic being “Selection of Risks.” 
Mr. Hunter was followed in order by 
George W. Perkins, Second Vice-Presi- 
dent McCall and President Kingsley. 
After the executives the following 
agents took the floor and made most 
interesting and practical remarks: In- 
spector Hamilton Cook, Frank Camp- 
bell, C. S. Lindsay, J. G. Morgan and 
E. S. Heyman, the latter speaking upon 
“Imagination.” 

When the business sessions were at 
an end the visitors adjourned to the 
golf links, where a spirited contest was 
waged, two prizes having been offered 
the most successful contestants by 
Vice-President Perkins. 

Vice-President Buckner will arrange 
a prize cup for the 1911 Club Year to 
be awarded for the best record made 
by any agent in attendance at the pres- 
ent convention. To place all upon an 
equal footing handicaps will be figured. 





THE BETTER PLAN, 





You meet a man insured in another 
company, who is not altogether satis- 
fied. Someone has disturbed his confi- 
dence. He has a good policy in a good 
company, and it will not pay him now 
to change to any other, no matter how 
it might have been in the first instance. 
Tell him so. Point out to him that it 
is now to his interest to keep his in- 
surance in force. 

He will perhaps be surprised at your 
tactics, but as you advise him against 
your own apparent interest, he will 
never doubt your sincerity. He will 
admire your honesty of purpose, and 
will have implicit confidence in your 
every statement hereafter. In all prob- 
ability he will tell the representatives 
of his own company of your disinter- 
ested and generous action. You will 
have made friends there. 

Later, when this man is in the mar- 
ket for more insurance, your word will 
have paramount weight with him: 
while those who, in their own selfish 
interest, urged him to sacrifice his old 
policy will get no hearing. Moreover, 
the representative of his old company 
will say nothing to your detriment— 
may even retire in your favor. You acted 
as you did because it was right—because, 
as an honest man, you could not advise 
a prospective insurant against his own 
interest. Nevertheless, the outcome 
will prove, as always, “honesty is the 
best policy.” 





To Examine Kieran. 





Supreme Court Justice Gavegan has 
signed an order for the examination of 
v. J. Kieran, promoter of the Fidelity 
Funding Company, in connection with 
a suit instituted by the Carnegie Trust 
Company, of New York, for the re- 
covery of $137,900 on an alleged promis- 
sory note. The defendants contend 
that the note was understood to be fic- 
titious, was seized by the Trust Com- 
pany and used for the release of Fide!- 
ity Funding bonds and Pennsylvania 
Railroad stock. 

The Fidelity Funding Company made 
a specialty of making loans to Catholic 
tustitutions and writing endowment in- 
surance on priests, sisters and other 
prominent members of the church for 
he eventual repayment of the loans. 








G. E. SCOTT. 





Creditable Career of New Business 
Supervisor for the Great South- 


ern Life. 





In George E. Scott, the executives of 
the Great Southern Life, of Houston. | 
Texas, feel that they have secured al 
man of exceptional merit, and one! 
whose influence will sid very materi- 
ally in developing the already attrac- | 
tive business of the Company. And | 
the record of Mr. Scott thus far fully | 
justifies the good things expected of 
him. 

To quote from the Great Southern | 
life’s publication, Mr. Scott was “born | 
February 5, 1862, in Mecklenburg coun-| 
ty, and reared under the shadows of | 
Hampden City College, Virginia. He | 
embarked upon life’s sea of self-preser- | 
vation at Petersburgh, where, at the | 
age of nineteen, he entered the whole- 
sale and retail dry goods _ business, | 
gradually rising to the position of head | 
salesman, and finally to that of chief 
buyer in New York city, which position 
he held until the business was de-| 
stroyed by fire. He then became trav- 
eling salesman for the Southern States | 
for the largest dress goods manufac- 
turer in Philadelphia, with headquar- 
ters at Macon, Georgia. In 1898 he 
resigned his position as traveling sales- 
man and organized a large retail dry 
goods store at Macon, of which he was 
manager. He resigned this position 
three years later to enter life insur- 
ance, his present profession, believing 
that it afforded a larger field for his 
talents, and that it would enable him 
to render more comfort and benefit to 
his fellow creatures than he could in 
the dry goods business. With this con 
viction, he selected Texas as his field 
of labors, joining the field solicitors of 
the Equitable Life Assurance Society 
of New York. After two years’ service 
he was advanced to superintendent of 
agents; then two years later, to that 
of general agent, and later on, mana- 
ger for the State of Texas, which po- 
sition he held until that company re- 
tired from the State in 1907, when he 
became general manager for the Ameri- 
can National Insurance Company of 
Galveston. 

“Among the officers of Texas life in- 
surance companies, Mr. Scott’s record 
undoubtedly places him at the head of 
the list. For several vears he has been 
one of the most important individua) 
factors in life underwriting, not only 
in Texas, but in the entire Southwest 
After so many years of valuable ex- 
perience, he is still seeking a larger 
field of operation. He has resigned his 
position in Galveston to become identi- 
fied with the management of Great 
Southern Life Insurance Company of 
Houston, being convinced that here lies 
the greatest possibilities for advance- 
ment of any company anywhere in the 
South. He stands for integrity, honesty 
and economy of management, and only 
clean methods. We feel that no higher 
compliment could be paid our Company 
than to have Mr. Scott come to us— 
and he has come to stay. With us he 
will have every opportun‘ty to enlarge 
his sphere of usefulness, and it is our 
prediction that he will go very far. 
We regard him as probably the best 
life insurance man in Texas, and we 
will endeavor to make his association 
with this company both pleasant and 
satisfactory. His position with Great 
Southern Life will be that of assistant 
to Vice-President Carlton.” 


| 
| 
| 
| 











THEY’RE DOING IT! 
WHAT? 


Earning more money for less effort than ever before 
HO? 


The men selling the policies of the 


UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 


McCORMICK BUILDING, CHICAGO, ILLINOIS 


WHY? 
Annual dividend policies registered with the State of Llinois. 
management limited. Liberal commissions. 
OPENINGS FOR STATE AND DISTRICT MANAGERS 


| 


Expense of || 





Our Stock Option Policy Sells Itself 


OUR TIEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 


WRITE FOR PARTICULARS 





Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Bldg., Pittsburgh, Pa. 














—H— 


Mutual Life Insurance Company 
OF BOSTON, MASS. 
I WANT YOUR BUSINESS—CAN I GET IT? 
THE WHY Be oeren + + 
<~ Is the strongest Massachusetts Company 
THE COMPANY { Its Premium Rates are low 
Its Dividends are unexcelled 
THE HOW ( pes avery aetty for quick results 
, 8 wide-awa 
THIS AGENCY | [Msi opptee einer 
DO YOU KNOW OUR 18 PAYSIENT LIFE RATES? 


WILLIAM N. COMPTON, General Agent 
Telephone G030—6031 Cortland 270 BROADWAY, NEW YORK CITY 














Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets : . : $584,482 62 
Reserve - - : $201,330 00 
Saimiked - - - $300,000 00 


SURPLUS $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 











WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY” 


eare of THe Eastern UNDERWRITER 
105 William Street, New York City 
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“SOULLESS CORPORATIONS.” 





Further Evidence that the Term Does 
Not Apply to Life Companies— 
A Concrete Case. 





In former issués of The Eastern Un- 
derwriter we have noted the constant 
effort put forth by life insurance com- 
panies to hunt out holders of old poli- 
cies, and settle therefor with the as- 
sured or his estate. To the number of 
cases in which claims have voluntarily 
been paid under contracts, supposed by 
their holders to have been invalidated, 
we recite another, just to emphasize 
the humanity of life underwriting insti- 
tutions. 

The responsible company this time 
is the Fidelity Mutual of Philadelphia. 

Briefly, the Company issued a policy 
to W. M. Hatley, of Prescott, Arizona, 
in 1902. Three years later the assured 
ceased to pay premiums, and in 1909 
he died. His family, realizing that no 
premiums had been paid upon the pol- 
icy for four years, thought it worthless 
and burned the document. When long 
after, the Company learned of Mr. Hat- 
ley’s death it explained to his family 
that under the non-forfeiture provision 
the policy was in force at the time of 
the assured’s death, and in due course 
the claim was paid. 

Instances of this character are by no 
means rare, but when they come to our 
attention it always affords us peculiar 
pleasure to record them in these col- 
umns. 


THE FALL CAMPAIGN. 





Central Massachusetts Agents of Prov- 
ident Life & Trust Open It With 
A Rousing Meeting. 





The recent fall meeting and banquet 
of the Central Massachusetts general 
agceney of the Provident Life & Trust 
Co., Lester V. Bailey, manager, was a 
notable occasion in the history of this 
live and progressive agency. The after- 
noon session was devoted to the dis- 
cussion of a report of the Detroit con- 
vention presented by Special Agent 
Charles E. Bishop, who attended the 
convention as a delegate. At six o’clock 
the agents set down to an elegant din- 
ner as the guests of General Agent 
Bailey. The after dinner exercises 

ere of a high order. 

Cashier W. Gray Harris read an ex- 
cellent paper on “Intensive , Work;” 
Special Agent Will E. Ayer in a very 
helpful way discussed “Puttering: Its 
Dangers and Its Cure:” Special Agent 
Charles E. Bishop read a paper on 


” 


“Imagination in Business, giving a 
striking illustration of its application; 
Special Agent John. T. Russell recited 


Will Carleton’s poem “The Lightning 
"tod Dispenser:” General Agent Bailey 
spoke on “Our Ideals for the Balance 
of 1910,” setting a high standard, and 
the applause of the agents signified 
their intention of striving for its at- 


tainment. 

The guest of honor was Dr. Edmund 
( Sanford, president of Clark College, 
whose address was listened to with 
zreat interest. The P. L. & T. male 
iuartette furnished music throughout 
the evening, and closing remarks of an 
inspirational character were made by 
Agency Director Guy Francis Wheeler. 


Now Is the Time to Get Aboard. 





General Manager R. T. Furman, of 
the Reliance Life, of Pittsburg, warns 
the field men of the Company that the 
time to get aboard the progressive 
wagon is richt now, and not after the 
vood things have been corralled. ‘The 
future of the Company is thus portrayed 
by Mr. Furman: 

“After the Reliance has a hundred 
million of insurance in force; after the 
annual premium income has passed the 
two million mark; after the Company’s 
new business has reached 40 millions 
per annum; after every State has been 
organized and the best territory cover- 
ed—then a lot of men who could not 
see that far ahead will want to get 
aboard. These things are just as sure 





to happen as a well equipped railroad 
train running on a straight track is 
sure to arrive at the next station. 
Everybody who knows the Reliance 
Life Insurance Company and has a fair 
knowledge of the life insurance busi- 
ness knows that they must happen. 

“Some people, however, can doubt 
anything. I heard once of an actuary 
who was so conservative that it was 
almost impossible to get a _ positive 
statement from him. He was placed 
on the witness stand in a certain trial, 
and finally an attorney who was cross- 
questioning him, in a moment of exas- 
peration, asked him if he was willing 
to testify that two and two made four. 
He replied that it was generally as- 
sumed that they did, but inasmuch as 
the numbers had been used a long time | 
and so mucn they might become worn, | 
and at some future time it was possible | 
that they might not quite make four. | 
From such a point of view it is possible | 
that a strong tinancial department, such | 
as the Reliance, has an agency depart: | 
ment able to double the Company’s | 
business and organization in twelve 
months; a medical department equipped | 
with the solid facts of long experience; | 
an actuarial] department following the | 
best principles of the life insurance 
business; an accounting department} 
vouched for by the insurance depart-| 
ments of twenty-four States—all com- 
bined and working together—cannot ac-} 
complish their purpose of building a big | 
life insurance company, but, assuming | 
that two and two do make four, they | 
must succeed. 

“Every month of increasing success 
convinces many more that they really 
see what they see and that there are 
no sleight-of-hand performers in the 
Reliance. After a while, after the slow 
ones catch on, after Reliance success 
shines as big and plain as the moon 
on a clear night, there will be some 
small opportunities for some small 
men, but the big ones will be in the 
hands of men whose foresight was} 
more in proportion to their hindsight.” 


ELECT OFFICERS. 





Citizens Life Insurance Company of 
Reading, Pa., Now Ready for 
Business. 





A complete executive staff was elect- 
ed for the newly organized Citizens 
Life Insurance Company of America, at 
Reading, Pa, on Saturday last. The 
slate as unanimously endorsed by the, 
directorate is as here given: President, | 
Cosmos D. Kutz; vice-president, D. C. | 
Brumbach; treasurer, Wellington B. | 
Krick; secretary, W. J. Cotter. 

The directorate of the corporation is 
made up of the following: 

Israel M. Bertolet, Oley, president, 
Oley National Bank; director, Colonial 
Trust Company and Second National 
Pank, Reading; Cosmos D. Kutz, 
Lyons, vice-president, Berks County 
Trust Co., Reading; former treas- 
urer, Berks Co.; Kutz, Kieffer, Kutz, 
Hosiery Mfg., Lyons; Kutz & DeLong, 
Bowers; Wellington B. Krick, Reading, 
wholesale merchant; G. Schoffstal, 
Tower City, vice-president, Tower City 
National Bank, Schoffstal Department 
Store, Tower City; D. F. Kelchner, 
Fleetwood, president, Fleetwood WNa- 
tional Bank, Hosiery Manufacturing, 
Fleetwood; H. K. Hartzell, M. D., Al-| 
lentown, Hartzell & Godshall, mine 
operators; W. J. Cotter, Reading, pres- 
ident, Reading Finance & Securities 
Company, Reading; D. C. Brumbach, 
Boyertown, merchant, former president 
Boyertown Casket Company; Evan F. 
Dardine, Reading, insurance. 








The Kansas City Life, of Kansas City, 
Mo., is pushing away steadily and ef- 
fectively, fulfilling the ambition of its 
management “‘to gradually develop its| 
organization to transact the business of 
insurance in a symmetrical way, to the 
end that members of this Company will 
receive the inestimable benefits of life 
insurance at the lowest possible cost.” 

The Company on July 1 had total as- 
sets of $1,845,310, $1,276,022 of which 
was on deposit with the State of Mis- 
souri for the protection of policyholders. 





New Agents for Bankers Surety Co. 





Within the past month the agency 
force of the Bankers Surety Company 
of Cleveland, Ohio, has been increased 
by the appointment of the following: 

Alexander & Martin, St. Charles, Mo.; 
J. D. MaGee, Louisiana, Mo.; Filmore 
Musser, Portsmouth, Ohio; C. A. Hamil- 
ton & Co., Kirksville, Mo.; Peter 
Gagnon, Two Rivers, Wis.; Nat U. Hill, 
Jr., Bloomington, Ind.; Wm. N. Cooper, 
Trenton, N. J.; David H. Goff, Camden, 
N. J.; Hyman Lazarus, Bayonne, N. J.; 
A. A. Cleveland, Clinton, Wis.; G. W. 
Asendorf, Carthage, Mo.; Hamilton 
Realty Co., Fulton, Mo.; Frederick 
Weir Crankshaw Brewster, Ohio. 








BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres'dent. 
Ww 


D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 

For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 











Know the Law! 





1860 50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets................ .$23,626,018.63 
Liabilities (including Di- 
vidend Endowment 
Fund)...........+++. 21,858,691.52 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327.11 
Insurance in Force... .. 92,532,583.00 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 











If you do not find what you want, ' 
ask INSURANCE GREEN BAG. It | 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - CHICAGO 


Geo. J. Kuebler George R. Brown 
Counsel 








EXCELLENT OPPORTUNITY 
FOR 
Direct Agency Contract 





THE MANHATTAN LIFE INSURANCE 
COMPANY of New York desires to make 
direct contracts, with good producers, for 
unoccupied portions of the following states 
New York, New Jersey, Pennsylvania 
Kansas, Idaho and Washington. The usual 
commission contracts with allowance for 
office expenses will be made, The policy 
forms of the Company are up-to-date, the 
premium rates are low and the annual 


dividends attractive. 


Home Office: 66 BROADWAY, NEW YORK 











all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 
On January 1, 1909, rates were reduced and values increased to full 


, 3% reserve 








Massachusetts Company. 


wish to join our forces, address 





A GREAT SIX-MONTHS! 


_We closed the first half of 1910 with a rousing increase in new 
business over our record for the first half of highly prosperous 1909. 


_ In policies and dividends we have what the public wants. In 
literature and canvassing aids we have what the agent wants. And 
back of all is a reputation gained from 59 years of activity as a 


If you are a genuine producer, a delivering producer, and 


GEORGE D. LANG, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
INCORPORATED 1851 
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PROMISED THE IMPOSSIBLE 


AROUSED GAMBLING 





INTEREST. 





History of Nationai Protective Legion 
and Concerns of Like Character Re- 
cited by Sup’t. Hotchkiss. 





Under Monday’s date Superintendent 
of Insurance Hotchkiss, of the New 
York Insurance Department, issued a 
circular letter reviewing the career of 
the National Protective Legion, of 
Waverly. 

Mr. Hotchkiss’ letter reads: 

“There was filed in the State Insur- 
ance Department here, to-day, a report 
following an examination of the Na- 
tional Protective Legion, of Waverly, 
N. Y. This is one of the larger frater- 
nal beneficiary societies operating in 
the State. It began business in 1891 
and, by making a specialty of the so- 
called five-year dividend or endowment 
certificate, had outstanding, in 1907, 
236,530 certificates of all.classes, repre- 
senting probably about 200,000 mem- 
bers. In the words of the report, the 
five-year dividend contract ‘appealed to 
the gambling instinct and promised the 
impossible.” In 1902, the Legislature 
so amended the Insurance Law that 
fraternal societies could not thereafter 
be organized for the purpose of doing 
this class of ibusiness, but exempted 
from the effect of such amendment the 
three societies then writing contracts 
of this class. One of those was the 
People’s Mutual Life Insurance Asso- 
ciation and League, of Syracuse, which 
was forced into liquidation by the in- 
surance department last January; the 
other is the Order of the Golden Seal, 
with headquarters at Roxbury, N. Y., 
and the third is the National Protective 
Legion. 

“Technically Solvent.” 

“The examination is made as of June 
30, 1910, and the report thereon is volu- 
minous. The financial statement shows 
that while, under the insurance law, 
a society of this class is not entitled 
to maintain a reserve, the National 
Protective Legion, with substantially 
$1,700,000 on hand to meet maturing 
obligations, is technically solvent, 
granting that the 83,000 five-year divi- 
dend contracts now outstanding are 
met by dividends no larger than are 
being paid in 1910. 

Contracts Condemned Generally. 

“This society now issues three classes 
of certificates, one of them being that 
already indicated, and the others grant- 
ing death and disability benefits similar 
to those given by many other fraternal 
beneficiary societies. Much the largest 
proportion of this society’s business is, 
however, of the five-year dividend class. 
The report discusses the history of such 
business at length, calling attention to 
numerous facts which have led actu- 
aries, insurance departments and 
thoughful legislators to condemn it, not 
only in New York but in other states. 
It instances the fact that this society 
has been barred from several states be- 
cause of this class of business; that, 
in 1902, it was refused a license in 
Michigan, but, in 1903, secured an 
amendment to the Michigan insurance 
law requiring the commissioner of that 
state to license it; that, in 1906, its 
license, for a similar reason, was re- 
yoked in Wisconsin, and, in 1907, not 
renewed in Minnesota and Virginia; 
also the difficulties which it had with 
the Ohio department in 1904, as well 
as two separate investigations by the 
federal postoffice authorities, one in 
1907 and the other in 1908. The recom- 
mendations of the New York insurance 
department that the law of this state 
be so changed that this and other so- 
cieties could no longer continue this 
class of business are also mentioned, 
the last of such efforts peing in the re- 
cent legislature. 

Heavy Shrinkage of Dividends. 

“The report states that the five-year 
dividend certificates, on which a mem- 
ber paid, during the five-year period, 
substantially $133, and under which he 
was meanwhile entitled to death and 
sick benefits, had been, prior to 1907, 
matured at the end of the period at, 


‘prompt steps were taken to remedy 








for several years, about $296, and 
during recent years, $260; that such a 
return to certificate holders was matae- 
matically impossible, save by using the 
contributions of later members to pay 
the dividends of those whose certifi- 
cates matured first; and that, as a re- 
sult of the action of the federal gov- 
ernment and the various state depart- 
luents, the governing body of the Na- 
tional Protective Legion, in September, 
1907, amended its constitution so that 
thereafter dividends were not to be de- 
termined arbitrarily but as the result 
of a mathematical calculation. The 
payment of excessive dividends had, 
however, gone on so long that it was 
found that the funds of the order had 
been seriously depleted and that certifi- 
cate holders whose contracts matured 
from 1908 to 1912, inclusive, could re- 
ceive but about $73, instead of $250. in 
spite of this mathematical calcuiation, 
the society, on advice of its counsel, de- 
clared a dividend, in 1908, of $113.58, 
the payment of which further depleted 
the fund belonging to members; with 
the result that, on an examination by 
the New York insurance department, as 
of June 30, 1908, it was found that it 
would take $5,521,000 more than was 
then on hand to mature the society's 
outstanding certificates even at $113.58. 
As a result of this examination and of 
further action by the Federal post-office 
authorities, the dividend for 19v9— 
which still continued at the last men- 
tioned figure—was, in 1910, cut to 
$51.12, on a total distribution by the 
imember of about $113. 
Lapse Rate Heavy. 

“The report calis attention to the ef- 
fect of these reductions on the mennber- 
ship and assets of the society, as well 
as to the tremendous lapse rate recent-| 
ly found therein. Thus, its five-year 
dividend certificates are 83,835, as 
against 229,329 three years ago; of 69,- 
116 certificates written in 1907, but 17,- 
183 are now in force; while, in April, 
May and June, 1910, upward of 24,000 
certificates were lapsed. Indeed, for 
the first six months of the last mention- 
ed year, the certificates lapsed were 
more than five times those written, and 
upward of 41,000 certificates were lapsed 
in 1909. 

“The report also calls attention, not 
merely to the decreased revenue for ex- 
penses, but to the corresponding fact 
that, short of large expenditures to dis- 
trict organizers and local deputies, it 
is utterly impossible for this society to 
check its decline as a five-year dividend 
society. Comment is further made upon 
the injustice to the five-year dividend 
members of using the expense fund ac- 
cumulated by them in carrying on and 
developing the other classes of insur- 
ance written by the society—a practice 
which has depleted the fund, that really | 
belongs to the five-year members, by 
many thousands of dollars each year. 

Reincorporation or Liquidation. 

“When, as the result of this examina- 
tion, the condition of the society was 
tormally brought to the attention of 
its officers, it was notified that, unless 


such condition, the department would 
apply for permission to take possession 
of and liquidate it, as had been done 
by the department in the matter of the 
People’s Mutual Life Insurance Asso- 
ciation and League. The society, 
therefore, has entered into a definite 
understanding with the department 
whereby, first, it will at once discon- 
tinue any effort to write these five-year 
dividend contracts, and totally cease 
the writing of them not later than Jan-| 
uary 1 next; second, it will, at its next 
convention, authorize a reincorporation 
of the society so as to eliminate from 
its charter whatever right it now has 
to write five-year dividend contracts; 
and, third, it will submit to such con-| 
vention the facts showing the injustice 
of using the funds of certificate holders 
of this class to promote the other 
classes of business written by the so- 
ciety, and request action leading to an 
equitable distribution of its expense 
funds in the future. 

“The criticisms of the examiners are 
directed chiefly to the five-year divi- 
dend business of this society. Its other 














tured, is thought by the department to | 
be legitimate and to promise fair bene- | 
fits to certificate holders.” | 
| 
| 





One of Many Avenues for Business. 





Among the numerous channels for 
business getting open to wideawake 
agents, the Bankers Surety Company, 
of Cleveland, points out the following 
to its representatives: “Besides their 
aunual license bonds, plumbing firms 
who install heating, ventilating and 
water pipes and systems in churches 
end public buildings must furnish a’ 
bond on each contract. These take the | 
rate of $5 per thousand on the con- | 
tract price. Is there one such firm in | 
your city that you have not canvassed 
yet? If there is, don’t let the same} 
be said of to-morrow.” 





Most people take out an accident} 
policy to protect them while traveling. | 
This is because the railroad and steam- 
boat accidents get into the newspapers 


and in their cumulative effect make| 
a strong impression upon the public 
mind. The small accidents are not 


reported—the ones that look small at 
first, but develop into lingering disabil- 
ities. The man who attempts to do the 
many odd jobs about his residence is} 
generally inexperienced in the use of 
tools and so contributes in large meas- | 
ure to the number of accidents. The | 
very extensive experience of one of the} 
largest accident companies shows that 
by far the greater number of claims 
result from accidents to pedestrians at 
home (indoors), horses and vehicles 
at home (outside).—Security Casualty 


business, which of late has been fea. | 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best le 





equitable coatract 
FINANCIAL STATEMENT 


Assets Jan. 1, 1910,.... $51,316,548.00 
DN becnipiecusnes 47,050,672.15 
er ree 4, 265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New Yerk 


CHARLES H. STRAUSS, General Agont 
200 Fifth Avenue, New York 








Company’s “Bulletin.” 





Personal and Family 
Insurance Combined 


booklet and agency terms. 


L. G. FOUSE, President 





something more than life insurance. 


No trouble to get a hearing with this policy. It's 


Write for 
Address 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life Insurance Company 
OF PHILADELPHIA 








BOSTON, 


The New Columbian 


Arthur EH. 


THE COLUMBIAN 
National Life Insurance Company 


OF 
MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 
The Only Massachusetts Non-Participating Company 
Policies 
Clearness and Liberality 
GOOD CONTRACTS AND TERRITORY 


Childs, 


are Unexcelled in 


FOR GOOD PRODUCERS 
President 








Established in 1850 


JOSEPH A. De BOER, President 
FRED A. HOWLAND, Vice-President 
JAMES B. ESTEE, 2d Vice-President 


National Life Insurance Company 


MONTPELIER, VERMONT 


C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


oxic cinbeawds $47,490,998.98............. Gain, 167% 
Liabilities .............. 966,060, 0 OB. 1B... ....005000005: Gain, 162% 
Roos von niessseae $ 5,829,868.86................ Gain, 211% 
insurance............-- $161,423,115.00................ Gain, 79% 


Absolute Security and Economy of Management 


Operating in 37 States 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A. B. BISBEE, Medical Director 
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“NO CAUSE FOR ACTION.” 





Effort of Knight Audit and Extract 
Company to Switch Policy 
Proves Futile. 





In former issues of The Eastern Un- 
derwriter we have called the attention 
of the underwriting fraternity to the 
effort of the J. &. Knight Audit and 
Abstract Company of Indianapolis, to 
switch life insurance policies. ‘ihe “ex- 
pert” advice of Mr. Knight (sole owner 
of the Audit concern), being available 
for “a consideration.” 

Recently the gentleman got into 
court, having sued for “services,” and 
the jury, under instruction from the 
judge, returned a verdict of “No cause 
of action.” 

J. T. Lieberman, of Detroit, defend- 
ant in the case, held a 15 Payment Life 
policy with the Mutual Benefit for 
$40,000. Mr. Knight contracted with 
the assured to examine his contract, 
and advise how a saving could be ef- 
fected upon the same kind of a policy. 

Mr. Lieberman refused to follow Mr. 
Knight’s advice, claiming that he 
would be a loser by so doing. Suit for 
a $200 fee was then instituted by the 
“abstractor.” 

In charging the jury Judge Rohnert 
stated that the entire testimony should 
be considered as explanatory, and that 
the case should be decided upon a 
question of law; that the heart of the 
matter was in that portion of the writ- 
ten contract between the plaintiff and 
the defendant which read as follows: 
“Provided, however, that the annual 
saving on the whole of the insurance 
account is in excess of the fee charg- 
ed;” that it had been shown that all 
companies charged approximately the 
same thing for the same sort of a 
policy, and that it was possible to re- 
duce the premium by more than a 
mere trifle only by offering something 
different; that in the eyes of the law 
there could be no saving when some 
thing different was offered; that the 
premium could only be reduced by Mr. 
Lieberman's assuming some of the risk 
which he had decided not to assume 
when he took out his policy in the Mu- 
tual Benefit, especially the risk of sur- 
viving to pay more than fifteen premi- 
ums and beyond the time when there 
was great probability of his earning 
power being greatly reduced. He, 
therefore, charged the jury to return a 
verdict of “No cause for action.” 

The testimony covered almost all the 
fundamental principles of life insur- 
ance: Mortality tables and rates of in- 
terest; premiums and reserves and 
their methods of computation; metb- 
ods of loading premiums, participating 
and non-participating; source of divi- 
dends and their methods of computa 
tion; the expenses of insurance compa- 
nies as well as various forms of con 
tracts, ete 

Dr. James W. Glover of Ann Arbor, 
Michigan, Professor of insurance and 
mathematics at the University of Mich- 
igan, and Franklin B. Mead, Secretary 
and Actuary of the Michigan State Life 
Insurance Company of Detroit, Michi- 
gan, assisted as actuaries in Mr. Lie- 
berman’s defense, in exposing to the 
court and jury the fallacies in Mr. 
Knight’s clever manipulations and hap- 
hazard methods of juggling figures. 

Mr. Knight was forced to admit on 
the witness stand that he was not an 
actuary. He insisted, however, that he 
was a mathematician, a “farmer’s boy 

nathematician.” To test his knowl- 
cies of life insurance and mathema- 
tics, Mr. Stoneman asked Mr. Knight 
a number of questions, as follows. He 
was asked to analyze Mr. Lieberman’s 
premium rate of $63.28 per thousand. 
In answer he said that $14 was for the 
cost of life insurance, $4.71 was for 
expenses and $39.63 was for “s. -called 
reserve.” This made a “net gross 
premium,” as he called it, of $58.4. He 
was then asked what made the differ 
ence between $58.34 and the premium 
rate of $63.28, and he stated that the 
difference was for dividends. When 
asked to state how Mutual Benefit poli- 
cies were loaded or define a net pre- 





mium, he was unable to do so correctly 
or satisfactorily. He later stated that 
all premiums in excess of the Ordinary 
Life non-participating were for “load- 
ing and graft.” 

Lewis A. Stoneman, of Detroit, was 
attorney for Mr. Lieberman, the de- 
fendant. 


“MODEL ACCELERATIVE.” 
Latest Policy Issued by Phoenix Mu 
tual Life Has Many Attractive 
Features. 

As the result of “careful study of its 
experiences for nearly sixty years.” the 
Phoenix Mutual Life of Hartford, has 
newly placed upon the market what it 
styles its “Model Accelerative” policy. 











Free from legal verbiage the contract 
is easy of comprehension. “Dividends 
are placed to the credit of the policy- | 
holder and are improved at compound 
interest guaranteed at three per cent. 
indefinitely, and the Company is now 
crediting on such deposits more than 
one per cent. above this guarantee.” 
At the same time the reserve under 
the contract “is also increasing at com- 
pound interest.” The policy guaran- 
tees: 

No restrictions regarding travel, resi- 
dence or occupation. Thirty-one days’ 
grace. Premium discounted when paid 
a month or more prior to due date. Re- 
instatement within five years. Incon- 
testable after one year. No extra pre- 
mium or permit for service in time of 
war. Cash Value after second premium 
is paid. Loans at any time after first 
year, interest five per cent. Second 
year loan may go toward second year’s 
premium. Participating paid-up policy 
(with Cash and Loan Values) after two 
vears; exchangeable for extended insur- 
ance. Automatic extended insurance 
(with Cash and Loan Values) after two 
vears; exchangeable for paid-up policy. | 
On request, Company will automatical- 
ly charge up premiums. Insured may 
resume payment while policy is thus 
carried, without medical examination. 
Dividends at end of each policy year; 
after first year not contingent on pay- 
ment of next premium. Dividend addi- 
tions participate in surplus. Their! 
Cash Value may be used to accelerate. | 
When policy becomes a claim options 
as follows: (1) Proceeds paid imme- 
diately in cash. (2) Retained by the 
Company and interest paid on same. 
(3) Payment in any number of equal 
annual instalments. (4) Payment in 
continuous instalments so long as Be- 
neficiary shall live, certain number in 
any event. (5) Used to purchase life 
annuity. Amount retained, and instal- 
ments certain, share in surplus earn- 
ings. Insured can designate method of 
settlement; can cancel designation. 





n~ 


Capital to Be $250,000. 





Interests representing 77 per - nt. of 
the stock of the William Penn Fire of 
Pottsville, Pa., a day or two ago decid- 
ed to increase the capital of the Com- 
pany to $250,000. Pettibone and 
Krouse of Philadelphia are general | 
agents of the Company for the United | 
States, and its enlarged capital will 
permit of their entering it in territory | 
from which it is now excluded. 
| 








New Jersey Agency Appointments. 





Connecticut Mvutual.—Allan A. WiL- | 
son, Plainfield. Equitable—Arthur T. | 
Bright, Philadelphia, Pa. John Han- 
cock.—Fidward M. Bohsen, West Or- 
ange; George A. Furvell, Harrison; 
Harry P. Clifton, Frank W. Hayman, | 
Max Weintraub, Peter J. Doyle. Jersey | 
City; Witliam J. Maher, Newark: 
Anthony Iasillo, West Hoboken: Aaron | 
M. Rosenblum, Uniom; George W. De| 
Witt, Tompkinsville, N. yY. Metro- 
rolitan.—John Condon, Jacob H. Cull- 
man. Robert M. De Menn, Joseph 
A. Gray, Samuel M. Greenstein. Joseph 
M. Mastres, Ezra Small, Harry A. West, 
jersey City: John Tovell, Emanuel 


Blumstein, Newark: Thomas W. Brady, 
Dover; 


John W. Logan, Union Hill. 
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Our iscsi 

We tiie Gadioa. 

Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 





MICHIGAN STATE LIFE 


DETROIT 
Will pay a salary and ex- 
penses to two big sitiniiell 
producers in Ohio, two in 
Michigan and two in Indi-|| 
ana, to act as Agency Su-|! 
pervisors. 

Address, 

FREDERIC APPS, 
President 

Give three references first 
letter. 








UNEXCELLED IN 
Favorable Mortality 


——AND—— 
Economy of Management 
THE 


Provident Life 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 











RELIANCE LIFE 


PITTSBURGH 
| Policies That Can’t Be Beat 


Assets 
| Over Two and One-Half 
Tiillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
OHIO, IOWA AND ALABAMA 





The Cleveland Life Insurance Co. 


WM. H. HUNT, President 
Is Strong, Progressive and an Agents’ 
Company 


You want to work for that kind of a Company— 
therefore apply to Agency Department 


The Cleveland Life Insurance Co. 
CLEVELAND, OHIO 











CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 











The Bankers Life Association of Des Moines 


re 
OW oO °o ity. romp aymen' re) aims, Ecor f M 
Security of its Funds and Satisfactory Results for its Policy. Ht —_ 


Gross Assets January J, 1910 


ERNEST E, CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 


Exceptional record for 29 years for 
olders. 


$15,338,923.92 
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A SUCCESSFUL ASSISTANCY. 

A good-sized staff of proficient and 
competent agents is, of course, the 
whole secret of the successful assist- 
ancy; but in order to surround himself 
with such a staff, or retain it imtact 
cuce he does possess it, the assistant 
must, of necessity, first of ail be profi- 
cient and competent himself, and in 
every way qualified to instruct his 
agents thoroughly in all branches of the 
business, says E. W. Cranmer, manager 
of the Harrisburg district of the Colo- 
nial Life. He must teach them to use 
tact, and to persevere in their work and 
to be strictly honest in all transactions. 
He must realize that success cannot be 
attained without the help of a loyal, 
hard-working staff. This fact he should 
keep uppermost in his mind, and en- 
deavor in every way possible to gain 
and hold the confidence and respect of 
his agents, which may be accomplished 
by making them feel he is deeply inter- 
ested in their welfare and success and 
by encouraging them to work for an 
ussistancy themselves. The assistant 
should be careful to divide his time 
egually between each agency, giving te 
each what help and encouragement he 
can. He should keep close watch on 
his men for any indications of dissatis- 
faction or loss of interest in the work, 
and should any be detected he should at 
onee endeavor to ascertain the cause, 
and aid him to get a good start. It is 
at this time that the assistant (who 
should be always optimistic in the ex- 
treme) should by diplomacy and good, 
hard, personal work encourage him and 
show that it is to his own interest to 
vemain in the business. An old agent 
thug saved is much more valuable to 
the assistancy than a new and inexper!- 
cepeed one. The assistant usually finds 
that the trouble is due to the fact that 
the agent has allowed himself gradually 
to drift away from the straight-canvass- 
ing habit, under the impression that he 
can secure enough business in other 
ways, but it turns out that his supply of 
prospects is soon exhausted and his 
writings fall off, and with them his sal- 
ary, which causes discouragement. Non- 
success is usually, if not always, the 
result of too few hours being devoted 
ic real work during the day. If the as- 
sistant will see that each man on his 
staff, as well as himself, gets out and 
actually works eight hours each work- 
ing-day, his assistancy cannot possibly 
fail to be a great success. 





WRITING ORDINARY. 


If the proper care were 
taken by the agent 1n 


Care tit 
in writing ordinary risks, 
Selecting. there would be fewer 


cancelations or reject.ons 
and a lower cost to his company in 
various ways, and he would make con- 
siderably more money for himself. 
Business rejected or canceled means a 
loss to the agent and an expense to 
his company. This can be remedied by 
learning all you can about your pros- 
pect before you solicit the business 
ind out from his friends (in a dip 
lomatic way) something about his 
habits, health, income and his stand- 
ing in the community, and then you will 
be able to judge the amount of insur- 
anee he ought to carry, as well as the 
kind of contract best suited to his 
needs. -_ 
After you have placed your policy, do 
not neglect to keep in touch with the 
insured. Be interested in his welfare. 
Every man enjoys his friends, and as 
far as possible you should make every 
policyholder a friend, thus lessening 
the probability of a future lapse. . ns 
Always make it a point to have the 
applicant understand the contract in 
every particular. Point out its various 
features clearly and truthfully. A large 
percentage of ordinary canceled is be- 
cause the insured has not fully under- 
stood the policy, and it is up to you > 
explain every part of it in detail. Fol- 





lowing this plan, you will become 
known in the community as a reliab.e 
insurance man, and your many frienas 
will aid you in securing first-ciass busi- | 
ness. 
Every man who makes a success in| 
our line of work must be able to rea.l| 
human nature, be quick to grasp any | 
situation in which he may be piacei, | 
and use his brain. He must be abie to| 
| 





distinguish between an ordinary risk) 
and an industr.ai one, to fit the policy | 
to the prospect's conditions, and ever | 
be tacttul, good-natured and business-| 
like. 

Help along your own progress by as- | 
sociating, as much as possibie, with suc-| 
cessful ordinary canvassers, and seaia| 
trom them the ways and means they | 
have adopted. You will thus soon be | 
able to use methods that will bring you 
success.—W. B. Irvin, Superintenuent, 
Altoona, Pa., in the Prudential Recora. | 

* > i 


How many of our agents, 

Knowing controiling debits, are 

the acquainted with the hus-| 

Husband. bands in the homes| 
where they are cotiect- 
ing? Wouldn't you have to confess 
that the percentage is small? When 
Mr, Agent has been a non-producer in 
ordinary for a period of time, and is 
asked the reason, he is quite likely to 
offer as his excuse “I have no pros- 
pects,” or “I don’t know where I can 
write any business.” You ask the same 
agent to show you his collection boox, 
<urn to the first page and ask him if he 
has ever met the husband in any of 
the homes represented, and you are 
quite likely to receive a negative 
answer. 

If an agent will take his collection 
book and make a systematic canvass of 
the men of the houses represented, he 
will secure a line of ordinary business 
that will surprise him. There is no bet- 


‘er place to solicit ordinary than in the | 


homes where he has industrial business 
in force. The agent has everything in 
his favor; he is acquainted with th 
wife and children, and if he is the righ 
kind of a man, he has made them his 
friends by treating them with courtes; 
and respect. 

When the agent makes his call in thé 
evening (previously arranged for), th: 


wife is quite likely to answer the ring | 
at the bell and give him an introduc. | 


tion to her husband, and what bette 
recommendation could an ageat receive 
than that? 


and it is now up to him to present his 
contracts in a tactful manner and se 
cure the signature on the dotted line 
rhe agent should plan for several call 
in the same locality so that if one or 
two of the prospects should be away 
from home, he can stil] utilize the eve 
ning hours. By making these calls sug- 
gested and becoming acquainted with 
a'l the members of the family, an agent 
will not only increase his production of 
ordinary, but keep the industrial busi- 
ness more persistent.—A. D. Meyer, in 
the Prudential Record. 





Appeal to Federal Courts. 





Dissatisfied with the recent decision 
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The 
Metropolitan Life 
L[nsurance Company 


(Incorporated by the State of New York 
(Stock Company) 


— “Of the People 
The Company By the People 
— ——For the People 


The Daily Average of the Company’s 
Business during 1909 was : 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv- 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
CHE OLDEST Southern Life lnsurauce Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Lnsurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 


Assets December 31, 1909.... .. $5,372.691.00 
Liabilities December 31, 1909, ._............... 4,312,405.32 
Insurance in Force December 31, 1909............ ‘ owe 68, 337,613.00 
Total Payments to Policyholders since Organization................. 9,820,412.49 








He has litera:ly had the | 
aoor of opportunity swung open to him, | 


INDUSTRIAL INSURANCE 








CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The enly Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy 











of the Oklahoma State Supreme Court 
holding it, in conjunction with two 
other corporations liable for the loss 
suffered by Oklahoma in having its 
funds tied up in a defunct State bank, 
the National Surety Company, of New 
York, will appeal to the Federal courts. 

While the Company's bond is for $50,- 
000, it is wel protected both by direct 
collateral and also by reinsurance, 
hence its management is not worrying 
particularly over the outcome of the 
litigation. 





J. W. Arrott Company of Pittsburgh 
have been given the agency of the 
United States Underwriters of New 
York, an organization controlled by the 
Crum and Forster office of this city. 


WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states 
Leads furnished to our representatives from Home Office, alding 
materially in securing business. 
DISTRICT MANACERS WANTED 


Send for our Guaranteed Dividend Coupon Policy ani 
our terms to agents. 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST BLDG. . . READING, PA. 








NATIONAL LIFE INSURANCE COMPANY 


Of the United States of Americ> 
ALBERT M. JOHNSON, President 
More than $9, 750,000.00 in Assets 
Excess Security to Policyholders $1,300,000.(0 
CHICAGO'S OLDEST AND STRONGEST COMPANY 
OUR NEW POLICIES LOW RATES AND 
ARE WORLD BEATERS HIGHEST VALUES 
You Lose Money When You Neglect Your Chance 
to Sell Them. Write to 


ROBERT D. LAY, Secretary, 159 La Salle Street, Chicage 
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COST OF BUSINESS. 





The paper read by Hon. William H. 
Hotchkiss, Superintendent of Insurance 
for New York State, at the annual con- 
vention of insurance commissioners, 
and printed in full in The Hastern Un- 
derwriter of last week, has attracted a 
great deal of attention, and not a little 
comment. In it, Mr. Hotchkiss demon- 
strated the savings effected in the cost 
of business under the New York law 
which limits expenses. 

In the showing made, there is, of 
course, nothing to it but the New York 
law, and there are few who woulé 
question the great permanent good 
which followed its enactment. It was 
the first step teward emphasizing the 
fact that there is a limit in the amount 
which can profitably be paid for new 
business, and to go beyond this amount 
is to invite disaster. This does not ne- 
cessarily imply that the correct figure 
has been incorporated in the New York 
law. 

It is, however, a little early to show 
the cost which the law imposes. For 
example, several companies had for 
years conducted business with the idea 
of eliminating or minimizing the renew- 
al charge against it. Under the New 
York law it is impossible for a com- 
pany to evade the payment of renew- 
als. The law specifically provides for 
the payment of nine renewals of seven 
and one-half per cent. and five renew- 
als of five per cent. The old agent 
knows this and demands the limit; if 
the new agent does not know it, he is 
soon informed. 

We believe the renewal method of 
compensating solicitors to be of advar- 
tage to company and agent, but it post- 
pones the aggregate cost against the 
business and makes it impossible to 
correctly compare the cost under the 
old law with that of the present. 





Commissioner of Alabama. 





When Frank N. Julian retired from 
ihe insurance commissionership of Ala- 
bama, a short time ago, Hervey W. 
Laird, of Montgomery, was named as 
his successor. Governor-elect C. B. 


Brown has promised to reappoint Mr. 
Laird for his, Mr. Brown’s, administra- 
tion which begins January 1, 1911. Mr. 
Laird is a newspaper man who has 
made a special study of insurance mat- 
ters during the past year. . 








NEW LIFE FOR PEOPLES SURETY. 





New York City Company to Seek for 
Business Such as it Never 
Has Heretofore. 





Under the direction of General Man- 
ager Parker, the Peoples Surety Com- 
pany of this city, is to make a deter- 
mined drive for business, and plans to 
that end are rapidly being matured. 
Mr. Parker, who will be held account- 
able for the future prosperity of the 
corporation, is a young man of proven 
worth, and abounding energy. His en- 
try into surety underwriting circles 
dates back some ten years. For a time 
he served as special agent for the Title 
Guarantee & Surety Company in the 
Washington, D. C., general agency of 
his uncle, George T. Parker. On the 
first of the present year he became the 
representative of the Peoples in the 
District of Columbia, and to such pur- 
pose that when the need for a live man 
at the home office was appreciated by 
the executives, Mr. Parker was called 
to this city. 





ASSUMED BY SURETY. 





Massachusetts Bonding Undertakes 
Completion of Large Sewerage 
Contract at Louisville. 





Abandoned by the Blackstaff En- 
gineering Company, of Philadelphia, be- 
cause of the demands upon its capital 
necessitated to complete a number of 
Federal contracts, the Massachusetts 
Bonding and Insurance Company, of 
Boston, has assumed charge of building 
the Louisville, Ky., sewerage contract. 





DENIED BY RITTENHOUSE. 





President of Provident Savings Life 
Has no Knowledge of Reported 
Effort to Buy Society. 

If, as has been reported, an effort is 
being made by Cincinnati parties to 
purchase control of the Provident Sav- 
ings Life, of New York, E. E. Ritten- 
house, president of the Society, em- 
phatically asserts he has no knowledge 

of it. 





READY JANUARY 1. 





Commonwealth Bonding and Accident 
Insurance Company of Texas to 
Start With New Year. 





Promotors of the Commonwealth 
Bonding and Accident Insurance Com- 
pany, of Fort Worth, Texas, hope to 
have the new enterprise in shape to be- 
gin business with the dawn of 1911. 





$20,000 Verdict in Damage Case. 





In the action of Charles Neuder, of 
Bayonne, N. J., against the Pacific 
Borax Company to recover damages for 
injuries suffered in an explosion in the 
concern’s plant, a jury in the Supreme 
Court gave him a verdict for $20,000 
some days ago. 





Chance for a Good Man. 





Elsewhere in our columns a strong 
company advertises for a competent 
accident underwriter. To a real busi- 
ness producer, a desirable contract will 
be given. 





Alabama Insurance Department Profit- 
able. 





Dur'ng the past year the Alabama 
Insurance Department paid into the 
treasury of the State over $185,000. 


Claude G. Bryan, manager of the 
Prudential Casualty Company of India- 
napolis, reached New York on Sunday 
last, after spending some months most 
enjoyably on the other side. He was 
bronzed and hardened, and seemed in 
fine shape to tackle the Fall business- 
getting campaign. 





On November 1 the Jefferson Fire, of 
Philadelphia, will terminate its present 
general agency contract for Kentucky, 
though continuing in the State. 


State Officials Riscoanitetaiil Uniform Commissions for seal 


Fire Insurance Agents 





One of the most interesting reports 
offered at the annual convention of in- 
surance commissioners held at Mobile, 
Ala., last week, was that presented by 
the committee charged with investigat- 
ing the expense element of the fire in- 
surance business. The report follows: 

Your special committee appointed to 
investigate the expenses of fire insur- 
ance companies beg leave to report 
that during the past year the members 
have given the subject much consider- 
ation. The committee held two confer- 
ences in New York and one in Chicago. 
At two of these conferences a number 
of company representatives were pres- 
ent and imparted considerable informa- 
tion on the subject under investiga- 
tion. Previous to these sessions of the 
committee, a general invitation was ex- 
tended to representatives of companies 
to be present, and special invitations 
were extended to managers represent- 
ing so-called union and non-union com 
panies and companies covering the en- 
tire field and others operating only in 
restricted territory, the aim being to 
secure expressions from all classes_ of 
fire companies. These conferences 
were largely informal, no attempt be- 
ing made to take testimony. The re- 
sponse of the companies to the several 
invitations was not as general as the 
committee hoped for. 

In December, 1909, previous to these 
sessions of the committee, the chair- 
man communicated with several hun- 
dred companies requesting advices as 
to the rates of commission paid to local 
agents on various classification of 
risks, such advices to show any varia- 
tions in commissions on like classifica- 
tion in various states and also varying 
rates of commission paid, if any, on 
like classification in different sections 
of the same State. The companies were 
also requested to give detailed infor- 
mation as to the transaction of busi- 
ness in any section of the country 
through general agents, who are com- 
pensated by a commission on premi- 
ums and who in turn pay the local 
agents operating under them their 
commissions. 

It is proper to say in this connection 
that the committee gave special atten- 
tion to the subject of commissions, its 
understanding being that it was this 
phase of the expense element of the 
business it was particularly authorized 
to investigate for the reason that com- 
missions constitute more than 50 per 
cent. of the total expenses of the com- 
panies. 

_ Responses From Companies. 

Responses were received from about 
50 per cent. of the companies to which 
communications were addressed. These 
responses were in a general way of the 
same import and disclosed nothing. not 
generally understood by the members 
of this convention. They set forth the 
familiar facts that, in certain sections 
of the country, graded commissions of 
15, 20 and 25 per cent. are paid on dif- 
fering classification, that in certain 
other sections a flat commission of 15 
per cent. on all classifications is paid, 
while in certain so-called excepted 
cities the commissions are higher than 
elsewhere and on preferred classifica- 
tions run as high as 35 and in some in- 
stances 40 per cent. The greater ex- 
pense of conducting the business and 
the activity of brokers are cited by the 
companies as justification for the high- 
er commissions paid in the cities re- 
ferred to. 

Some companies reported that their 
general agencies were operated on a 
salary basis, the companies paying all 
cost of inspection, local agents’ com- 
missions, taxes, etc., while a larger 
number stated that their general 
agents were compensated by overwrit- 
ing commissions and a commission con- 
tingent on the profits of the business 
transacted in their respective jurisdic- 
tions. In the latter cases the general 
agents pay all local agents’ commis- 
sion, taxes, cost of inspection, etc. 

As the result of its investigation, 
your committee is persuaded that dur- 
ing recent years, the competition be- 
tween companies has been more in the 


direction of increasing the volume of 
business written with consequent in- 
creased expenses than of lowering the 
cost to the insured. 

Your committee finds no justification 
for the varying conditions referred to. 
The cause is to be found in the exist- 
ing system of compensating agents and 
brokers. In the judgment of your com- 
mittee this system is grossly erroneous 
in that it unerringly makes for increas- 
ed expenses and increased fire waste. 
Fire insurance is essentially a business 
of averages and there is no sound busi- 
ness reason why a greater commission 
should be paid for one class of risks 
than for another, nor why one class 
should be preferred to another class. 

Brokers Should be Paid by Assured. 

A feature of the business for which 
your committee can find no reasonable 
excuse is that the compensation of bro- 
kers who are employed by and render 
service only to the property owner is 
paid by the insurance companies from 
whom they seek indemnity required by 
their clients. Your committee is of the 
opinion that these services should be 
paid for by those for whose benefit 
they are rendered. 

This feature is but one of the inde- 
fensible conditions which make for in- 
creased expenses and is another evi- 
dence that the companies are compet- 
ing for volume of business by outbid- 
ding each other in the price paid there- 
for. 

The conditions disclosed by the in- 
vestigation include another incongru- 
ous feature. This is that the expense 
of procuring business is greater in 
cities where the demand for the indem- 
nity the companies have for sale is in 
excess of the supply. 

Your committee has no criticism to 
make of expenditures for inspection, 
building codes, expert advice bearing 
on construction, electrical equipment, 
etc., maintenance of laboratories or 
other agencies which make for condi- 
tions which must result in the reduc 
tion of fire waste. The public should 
and doubtless will endorse all expendi 
tures intelligently made for these and 
kindred purposes. 

Being of the opinion that the present 
system of compensating agents and 
brokers necessarily increases fire loss 
es and the expense of conducting the 
business and is the cause of conditions 
of which the insuring public justly 
complain, your committee believes that 
practically all of the unsatisfactory 
conditions which agitate the public and 
lead to unscientific and unavailing 
legislation designed to reduce the ex 
pense of conducting the business and 
consequently the cost of fire insurance 
can be eliminated by a radical change 
in methods. 

We therefore recommend the substi- 
tution by uniform company action if 
possible, but if not possible then by 
statute, a system by which local agents 
shall be compensated by a flat com- 
mission an? a commission contingent 
upon the profits of their respective 
agencies, the rate of flat and contin- 
gent condition to be uniform through- 
out the country. Prokers representing 
the assured to be compensated by the 
persons, forms or corporations by 
whom they are employed and in whose 
interests they work. 

Being interested in the profits of the 
business, the great body of agents 
would be transformed into an army of 
inspectors and moved to co-operate in 
all movements designed to improve 
conditions and reduce fire waste. The 
greater the activities of the agent 
along these lines the greater would be 
his compensation and the greater the 
benefit to the general public through 
the lessening of fires. 

Under the present system the great- 
er the hazard the higher the rate and 
consequently the larger the commis- 
sion paid to the agent. 

The injustice and lack of business 
sense involved in the payment of the 
same rates of commission to agents 
whose business is profitable and those 
whose business is unprofitable must be 
apparent to all. 
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COMPULSORY CLASSIFICATION. 





New York Legislative Investigating 
Committee Not Studying the Sub- 
ject as Reported. 





That the New York Legislative In- 
vestigating Committee is studying the 
classification of fire insurance risks 
with a view to preparing a bill making 
such procedure on the part of fire in- 
surance companies operating in the 
Empire. State compulsory, is emphat- 
ically denied by Prof. A. W. Whitney, 
the insurance advisor of the committee. 

A close student of underwriting meth- 
ods Prof. Whitney very frankly gives 
it as his individual opinion that an in- 
telligent system of combined experience 
classification is wellnigh indispensable 
to proper rate-making. He has dis- 
cussed the matter informally with man- 
aging underwriters in various parts of 
the country, and has secured much 
valuable data upon the subject. 

Thus far the Investigating Committee 
jas been wholly occupied in deivi.s 
into the relations shown to have existed 
between street railway magnates and 
legislators, and is likely to be busied 
in this direction for some time yet. 

While the fire and general insurance 
situation has been studied in a general 
way, no definite plan of procedure, Prof. 
Whitney assures The Eastern Under- 
writer, has been arranged. 





AN IMPROBABLE STORY. 





Credence Given Report That 
Pittsburg Company Will Act 
as Non-Boarder. 


Little 





Pittsburg, Oct. 4th—Among other 
stories “on the street” here in connec- 
tion with the pending merger of the 
National of Allegheny with the Pen 
Franklin Fire of the same city, is one 
to the effect that when the amalgama- 
tion is consummated the enlarged in- 
stitution will be operated independent 
of all local boards. 

The report is preposterous on its 
face, and the only reason for mention- 
ing it in the columns of The Eastern 
Underwriter is because of the wide 
currency given it here, and the cre- 
dence placed in the story in certain di- 
rections. 

Both the National and the Ben 
Franklin are members of the Pittsburg 
Underwriters, and derive no inconsid- 
erable part of their respective incomes 
from that connection. If either of the 
direct writing offices became non-board 
similar action would have to be taken 
by the combination, a situation little 
likely to come about. Again, the Na- 
tional and the Ben Franklin are repre- 
sented in Allegheny county in the 
agency with the Northern Assurance of 
London, and are under contract to give 
that office a premium income of $100,- 
000 a year. The Northern is a great 


erate no infraction thereof by its repre- 
sentatives. As the secretary of the Na- 
tional is reputed to have a direct and 
very profitable interest in the local 
agency, he is not likely to jeopardize it 
through running amuck of the local 
boards. 





MAY RESUME BUSINESS. 





Former Agents of California Com- 
pany Endorse Suggestion of Re- 
habilitating It. 





Having considered the advisability of 
rehabilitating the Home Fire & Marine, 
of San Francisco, and re-entering the 
Company actively in the field, its former 
agents were asked for an expression of 
opinion upon the subject. The replies 
generally were decidedly favorable to 
the idea, and it is quite probable that 
the institution which retired because of 
excessive losses suffered in the 1906 
conflagration will once more become a 
seeker for premiums, 





WOULD REORGANIZE LOCAL BOARD 





Determined Effort to Be Made to End 
Long Continued Demoralization at 
Lock Haven, Pa. 





Special agents of all companies repre- 
sented in Lock Haven, Pa., have been 
requested to meet in that city on the 
11th inst, “for the purpose of reorgan- 
izing the Local Board and restoring 
rates” in the town. The gathering is 
called in response to a request for such 
action by R. Lee Riggs, chairman of the 
Clinton County District Committee. 





Law Revision for Washington. 





The abolishment of all present insur- 
ance State laws and the adoption of 
wholly new statutes governing insur- 
ance affairs, is recommended by the 
committee especially named to consider 
the subject by Governor M. E. Hay, of 
Washington. 





Harold G. Howe, recently with the 
Commercial Union, succeeds J. Camp- 
bell Haywood as head of the loss de- 
partment of the Northern Assurance 
Company of London. He now has “the 
tnique distinction of being the youngest 
adjuster on the New York Board Com- 
mittee.” 





The New Jersey Pond of the Blue 
Geose was represented at the annual 
meeting of the order at Chicago by 
Charles F. Enderly, special agent of the 
New York Underwriters Agency. 





John W. Brooks, at one time with the 
Delaware of Philadelphia, and more re- 
cently with the Peoples National of the 
same city, is trying to organize the 
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LOSSES HEAVY. 





Chance for Profit Making Not 
Bright—Company Managers 
Worried. 





From a fire underwriting standpoint 
insurance men, says the New York 
Commercial, state that 1910 will prove 
lo be a decidedly unprofitable year if 
the present property loss rate keeps up 
until the end of next December. Al- 
ready, it is estimated, the fires have far 
exceeded the record for the correspond- 
ing periou of 1909 and promise to 
transcend those of any other years 
since 1906, which was marked by the 
San Francisco conflagration. 

Aside from the losses on smaller mer- 
cantile risks, the companies report that 
they have so far been particularly un- 
lucky in fires in sawmills, lumber and 
flour mills, grain elevators, warehouses 
of various kinds in the Middle West 
and South and department and general 
stores. 

There have been a number of large 
group and water front fires in which 
the property damage has exceeded $1,- 
000,000, while the losses ranging be- 
tween $500,000 and $1,000,000 in various 
parts of the country number nearly a 
score. 

Throughout the Northwest, Middle 
West and South the number of small 
towns which have lost their business 
centers through lack of proper fire fight- 
ing facilities and adequate water sup- 
ply has been abnormal and the prop- 
erty in no fewer than five towns in the 
United States and Canada have been 
entirely wiped out. 

Aside from incendiary and defective 
flue fires, the two great causes, the un- 
derwriters say that the statistics of 
causes will show a large increase in 
fires from lightning, brush fires, care- 
lessly thrown matches and cigars and 
tobacco pipes. 





QUITS THE EASTERN FIRE. 





H. F. Cornell Retires as Managing 
Underwriter of New Jersey 
Company. 





H. F. Cornell, underwriting manager 
of the Eastern Fire, of Atlantic City, 
N. J., since the Company began busi- 
ness, has resigned. 





F. H. WAY PRESIDENT. 





Former Secretary Now Chief Executive 
of Williamsburg City Fire 
Insurance Co. 





Directors of the Williamsburg City 
Fire on Friday last unanimously elect- 
ed Frederick H. Way president of the 
Company, in succession to the late 
Marshall S. Driggs, while Wyckoff Van- 
derhoef was chosen secretary, filling 
the vacancy created through the ad- 
vancement of Mr. Way. 


Mr. Way has been identified with the 


il 





his late 
chief and of the directors. 

Mr. Vanderhoef is likewise a long- 
time attache of the Williamsburg City 
Fire, having for some years been in 
charge of its Brooklyn office. 


CAPITAL $250,000. 








Stock of the Southern Home Fire 
Sold Largely to South Car- 
olinans. 





Ravenel, Johnson and Robertson, of 
Charleston, S. C., promotors of the 
Southern Home Fire, claim that a good 
percentage of the proposed Company’s 
capital of $250,000 has been subscribed 
by the people of South Carolina. This 
in line with the policy to interest the 
citizens of the State in the enterprise. 





Yonkers Agents Irritated. 





Irritated because of the activity of a 
non-board office, and the inability of the 
Suburban Fire Insurance Bxchange to 
force the rate-cutter into line, members 
of the Yonkers (N. Y.) Board of Fire 
Underwriters have threatened to with- 
draw from the organization, and let the 
insurance affairs of the town run them- 
selves. 








Incendiarism at Lansingburg, N. Y. 





After a superficial examination Fire 
Marshal Roth did not hesitate to de- 
clare the fire that partly destroyed the 
“flatiron” building at Lansingburg, N. 
Y., on Thursday last to be the work of 
incendiaries. The loss suffered is Placed 
at $2,800. 





MAY PICK EDWARD LANNING. 





(Continued from page 1.) 
ally well with the fraternity, while the 
cthers are natives, and are likewise of 
exceptional capacity. 

The name of Edward Lanning, for- 
merly vice-president of the Continental, 
is reported to have been mentioned, and 
most favorably. 

J. 





Mr. Lanning will readily be recalled 
by readers of ‘he Eastern Underwriter 
as a long-time executive of the Con- 
tinental and a most competent insur- 
ance man. After twenty-eight years’ 
service with that Company, he resigned 
in 1906 because of ill health, his 
physician imperatively ordering him to 
cease his business activities. 

Following his retirement from office, 
Mr. Lanning spent two years in travel- 
ing about this country and Europe, and 
greatly profited thereby. Having been 
restored to his wonted health, it is un- 
derstood he is willing to consider a de- 
sirable offer for re-entering the busi- 
ness. If he could be secured, the com- 
pany fortunate enough to get his ser- 





stickler for tariff rates, and would tol- 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by ead 
office in Liverpool 





Surplus, :. See ae 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


















U. S. Gash Assets, Dec. 31, 1909 $13,885,802.88 
5,119,180.30 
3,230,491.00 
1,427,290.00 
1,051,548.00 


Greater New York Insurance Company. 


Liverpool 









am London 
am Globe 
Insurance Co. 


Company for thirty-eight years, and 





Losses 












CIMICED 


vices would be open to congratulation. 





Over $119,000,000.00 


HENRY W. EATON, 


G. W. HOYT, 


J. B. KREMER Jr. and T. A. WEBD, 
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“HANDLING A Loss. 





Suggestion as to How the Value of the 
Property Burned May Be Ar- 
rived At. 





Strange as it may seem the mer- 
chant who attempts to transact busi- 
ness without books of other than the 
crudest sort, is by no means unknown. 
To attempt the adjustment of a loss 
for one of this class, or for a property- 
owner whose records have been de- 
stroyed in the fire, the Firemans Fund 
Insurance Company offers the following 
suggestion to its representatives: 

“A careful examination of the claim- 
ant under oath will disclose when he 
commenced business, or when he took 
his last inventory and the amount 
thereof; the amount of money due him 
and how much cash he had on hand at 
that time; how much cash he received 
from sources outside of the business, 
and put into the stock from that date 
to date of fire; how much he owed at 
date of inventory or date of commenc- 
ing business; how much stock he pur- 
chased (get invoices, not statements); 
how much he owes for merchandise; 
how much he owes to other parties; 
how much the paid for freight, rent, 
clerk hire, improvements, family and 
-personal expenses of all kinds and de- 
scriptions; how much cash he paid out 
on old debts; life insurance, fire in- 
surance, mining, farming, horses, wag- 
ons, sporting, treating, poker or other 
ventures over and abeve the receipts 
from such ventures; and how much he 
had on hand and how much due him at 
time of fire; value of stock saved at 
cash, will enable the adjuster to get 
at the value of the stock burned. 

“Memorandum agreement of per cent. 
of profit, discount and depreciation is 
in order before the above statement is 
put into book-keeping form. 

Illustration. 

Agreed profit......... 30 percent. 

Agreed discount...... 5 per cent. 

Agreed depreciation..10 per cent. 


Jan. 1-08. Commenced business 
cash capital or inventory?..... $ 2,000 
Jan. 4-08. Cash, sale of farm.... 2,000 
Date of fire, Sept. 1, 1908. 
Purchases to that date as per in- 
voices, less returned goods and 
a Ee ee 10,000 
Freight paid on purchases..... 1,000 
To be accounted for........ $15,000 
Accounted for as follows: 
Cash paid for. merchandise...... $9,000 
Cash paid for freight............ 1,000 
OS a eee 100 
Cash mdse. for family use at in- 
DE (Gist ccaG deers savas eowaste 1,000 
Cash freight on same .......... 100 
Cash paid for life insurance..... 100 


Cash paid for accident insurance. 30 
Cash paid for clothing family... 
Cash paid for mining assessments 300 
Cash paid for church donations... 30 





=—— 


Cash paid for lodge dues........ 30 
Cash paid for social treating, $1. 

OO Ge Uc aacuwenebednbee case 243 
Cash paid for horse and wagon.. 250 
Cash paid for horseshoeing and 

wagon repair, and feed........ 80 
Cash paid for licenses .......... 20 
Cash paid for clerk hire, 8 months 

at GOO per MOMER. .....ccccccss 480 
Cash due from customers for 

IEE obac vs bab ods hd ebnceaa cane 1,000 
Cash paid for school expenses... 100 
Cash paid for trips to city....... 100 
Cash paid for trips, outings..... 100 
Cash paid for doctor’s bills...... 100 


Cash paid for other expenditures 50 





Total cash from store......... $14,513 
From cash put into the store.. 


4,000 


From sale of merchandise..... $10,513 | 





STATEMENT OF LOSS 


Sept. 1, 1908— 
Cash & mdse. 
to be account- 
ar $15,000.00 
Accounted for 
as follows: 


Cash & mdse, 
from store to 
Gate ....... ° $14,513.00 
From cash put 


in (no profit).. 4,000.00 $4,000.00 


From sales of 
mdse. at 30% 
10,513.00 


Less profit.... 2,426.08 
Sales of mdse. 
at invoice.... 


A da a freight, 
10! 


8,086 92 


808.69 


Sales at in- 
voice and 
Sretghst ..cccsce 8 894.61 
& mdse. 
at cost and 
freight taken 
out of store.... 


Cash 


Mdse. in store 
at cost and 
freight at time 
of fire. ° 


Deduct depre- 


ciation, 10% on 210.54 


2,105.39 


Deduct dis- 
count at 5% 

1,894.46 189.44 
Deduct cash 
value of mdse. 
GRUNER sivivecees 150.00 
Total deduc- 
TOMB. ccccccccce 


Loss under in- 


surance. $1,555.41 





“The cash paid out by the insured 
and cash on hand at time of fire came 
from two sources: first, from cash on 
hand to start with, cash from old debts, 
rents, dividends or sales of property 








NEW YORK FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 





DIVIDENDS 
































| aS ___| Bid | Asked 
COMPANIES | CAPITAL | depres. | When price | price 
| Annl. Div.| Payable per ct. | per ct. 
| 

City of New York $5) 000 10 Q ot ae 
Common wealth. abies 500,000 10 | J J S23 |... 
Gontinente! oe 2,000,000 40 Jad 940 975 

Empir ce ccccccccccccscccccccsceses| 200,000 8 | Jad | 125 aes 
Fidelity- Phenix . eeeercccesccseccscoese seccee 2.500,000 Vv | V | 270 280 
German Alliance.. eS Tp ee 400,000 15 | JaJ | 275! 300 
German-American.... tte tteeeeeeeees 1,500,000 30 S&J 550 | 560 
Germania ($50) Fire 1,000,000 18 Jad | 285 | 205 
Glens Falls ($10).. 200,000 30 Jad | 1525 ieee 
lobe & Rutgers.. 400,000 | 40 9 | 476 | ess. 
anover ($50)....- 1,000,000 15 Tad 200 | 210 
TOME Fire «.---- eevee reese eee eeeeeeeeeeee es 3,000,000 30 J&aJ 640 660 
Nassau ($50).---------0-0- ee eee e ee eeee eee eee ee 200,000 10 Jad 165 175 
Niagara ($50) ....-.----eeeeeeeeceeeeeeceeencs 1,000,000 20 Jad 300 305 
orth River ($25).....--.---.-.eesceeeereeeee 50,000 10 A&O 155 165 
Pacific ($25). .-...--+----eeeeeeeeeecceeeeeens 200,000 14 JIAad 185 ae 
Peter Cooper ($20) - 150,000 6 Jad 980 105 
Stuyvesant . 400,000 10 Jad 1556 160 
United States ($25). 250,000 V Vv 60 70 
Westchester ($10) . 400,000 35 F&A 455 soe. 
Williamsburg City ($50) 250, 20 Jad 380 400 

LIFE 
PA TIO vines 6000004002000 0s 0000 2,000,000 15 Q 650 660 
Connect tic ut General... 300,000 8 J&a&T | 250 ote 
PEEEIED cece scwovesece neal ees rok 100,000 7 A 4000 nie 
Re a vin chine dessa bensbeencacdegls 200,000 | 12 T&T 210 225 
CR agvstce asendsiadieataecsdased 500,000 10 Jad 1 en 
nt oi nevbk siaseatekne chbebinnan 25,06 12 M&N 275 mad 
Manhattan ces dtbdcnkedatneawahsenhe 100,000 26 O&F 400 425 
i nc aincna sambv gadeee alan 2,000,000 | 7 MA&N 155 “a 
I 114: bh ncééantbomenessoekeeie 2,000,000 | 10 450 500 
SE INLD nc cccovasscnensesunie 2,000,000 20 800 anata 
UN eR EE | "264,000 7 J&J 90 | 106 
V-No Information Q-Quarterly A-Annually 








$2,105.39 | 


j 





12,*94.61 | 


549.98 | 





other than store merchandise and, sec- 
ond, from sales of store merchandise. 

“The total amount of cash paid out 
by the insured and cash on hand at 
time of fire, less cash on hand to start 
with, cash from old debts, rents, divi- 
dends or sources other than from store 
merchandise gives the cash sales, which 
with the credit sales outstanding gives 
the total sales of merchandise. 

“This data with the invoices, cash put 
in and the agreements on profit, freight 
and depreciation, make up the state- 
ment of loss.” 


Suburban Dept. 





2216 John 


Telephones } 9917 John 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 


Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
—— Union Fire Ins, Cu of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 
Calumet Insurance Co. of Illinois 


This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 


Prompt Service Individual Attention 


Mechanics & Traders Ins. Co. of New Orleans} | 








VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 











NEW YORK 
LONDON 


New York 


TORONTO 
CHICAGO 


McLEAN STINSON & CO, Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 


Telephone 264 John 
$25,000 Binder at London Lloyds 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 





Representing Eighteen Leading 
Fire Companies 


or 
Atlantic City and Vicinity 





Have desirable opening for 
another strong company. 








Security 





Glens Falis 
Buffalo German Dixie Fire 


Alban 


Louis Schlesinger 
Unien Blidg., Newark, N. J. 


FIRE INSURANCE 


—REPRESENTING— 


y 


Ins. Co. of No. Am. 


(of New Haven) 


—FoR— 
NEWARK ano ESSEX CO. 


Exceptional | Faciliti 
Brobers, 


one our 


fer New York 
e 








Established 1864 


gE. S. 


66 BROADWAY ; 


Telephone 2817 Rector 


BAILEY 


—DEALER IN— 


Fire Insurance Stocks ‘‘A Specialty” 


NEW 


YORK 








Calumet Insurance Company 
CHIC AGO 











JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


Correspondence invited from Agents where not already committed 
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HOROUGHLY PROTECTED 


SHAWNEE POLICYHOLDERS SAFE. 








National Fire Paid for the Rein- 
surance of Topeka Company’s 
Business, 





When the miserable condition into 
which the affairs of the Shawnee Fire 
of Topeka, Kans., had been allowed to 
drift by those responsible for its man- 
agement, had become known and espe- 
cially when the State insurance offi- 
cials, at their recently he.d convention 
in Mobile, urged criminal prosecution 
against the chief offenders, holders of 
Shawnee policies became apprehensive 
as to their worth, fearing that the fail- 
ed institution had not sufficient funds 
te pay the National Fire of Hartford for 
ihe reinsurance. In response to an in- 
quiry wpon the subject, Vice-President 
H. A. Smith, of the National, advised 
The Eastern Underwriter as follows: 

“At the time of the execution of 
our reinsurance agreement with the 
Shawnee Fire (5 p. m. September 20), 
there was turned over to us a sum cal- 
culated to cover the amount of the en- 
tire unearned premium under the poli- 
cies reinsured by us (less, of course, 
the agreed commission); so I see no 
reason for apprehension regarding the 
continuance of the protection afforded 
the Company's policyholders by its re- 
insurance in the National of Hartford.” 

This statement should set at rest al 
fears on the part of Shawnee policy- 
holders, whose protection, now that 
the guarantee of the National is behind 
their contracts is vastly stronger than 
it was before. 

Report Being Written. 

Actuary S. H. Wolfe, who conducted 
the examination of the Shawnee’s af- 
fairs, is preparing his report for the 
insurance departments of Virginia and 
Minnesota. When completed it is under- 
stood the findings will at once be made 
public by Commissioners Button and 
Hartigan. 

Bidding for Reinsurance. 

Immediately the examiner entered the 
Shawnee office, Vice-President and Gen- 
eral Manager Going is understood to 
have realized that the exposure of his 
long continued policy of deception was 
at an end, and hurried to Chicago 
to arrange for reinsurance. The busi- 
ness was first offered to the Fireman’s 
Fund, and it appeared that it would 
take it over. At the last moment, how- 
ever, President Dutton, who had come 
from San Francisco to close the deal, 
lost his nerve, and refused to take it 
over. 

Then it was that the National secur- 
ed the business, paying 34 per cent. 
for it, 





Attitude of Insurance Commissioners. 

At the annual convention of insur- 
ance commissioners last week the fol- 
lowing was adopted concerning the 
Shawnee Fire: 


“Memorandum for the National Con-, 


vention of Insurance Commissioners 
relative to the 
Shawnee Fire 
Topeka, Kan. 

“Having received a 
port on above 
Wolfe, examiner in charge of the inves- 
tigation, and in view of the widespread 
interest and importance of the case to 
every member of this convention we 
heve decided to present a summary of 
the principal points developed by the 
evamination in advance of the filing 


of the complete and official report. We) 


find: | 
“First.—The annual statements filed 
by the company with the various insur- 
ance departments for a number of 
years have been false in a number of 
important and vital particulars. 
“Second.—On December 31, 1909, the 
company reported a surplus of about 
$200,000 in excess of its liabilities and | 
capital stock. The examiner reports 
that on that date the entire capital | 
Stock and surplus were wiped out and | 


examination of ‘the! 
Insurance Company of 


preliminary re-| 
company from S. H.)| 


the company was insolvent to the ex- 
tent of about $100,000. 

“Third.—This false statement of con- 
ditions was accomplished by the delib- 
erate forcing of balances and intention- 
al falsification not only of the unearned 
premium account, but also of the out- 
standing premiums. 

“Fourth.—The company borrowed 
large sums of money on its notes, is- 
sued by its officers, without any rec- 
ord of the execution of these notes ap- 
pearing upon the records, the only in- 
formation which the accountant had of 
the existence of this indebtedness be- 
ing an order on the vice-president or 
the secretary, directing him to debit 
the account of the bank with a certain 
amount and to credit ‘bills payable’ 
with the same amount. It is unneces- 
sary to comment upon the danger of 
this situation. 

“Fifth.—Although Vice-President Go- 
ing’s salary is denitely fixed by the 
board of directors, the examiner rep- 
resents that each month for a number 
of years the said Going’s account has 
been credited with large sums of 
money, and the only authorization the 
accountant had for making these cred- 
its was an order signed by Going. Out- 
side of a general resolution passed by 
the stockholders each year, approving 
all of the accounts of officers of the 
preceding year, no approval of this 
disbursement has been found. Fre- 
quent demands were made by the ex- 
aminer upon Mr. Going to furnish de- 
tails of these credits which were passed 
to his account, but only one month’s 
credit was ever explained, this showing 
that about $3 had been repa.d Going 
for traveling expenses to Kansas City 
and $500 given to the State Fair. This 
is interesting in view of the fact that 
Going is president of the State Fair 


Association, 
“Sixth.—Numerous other irregulari- 
ties, including the overdrawal of the 


vice-president’s and the secretarys’ ac- 
counts of July 31, 1910, by small bal- 
ances. 

“Seventh.—-There is evidence of crim- 
inality in some of the transactions, and 
when the examiner’s completed report 
is filed with us we shall transmit a 
copy to the Kansas authorities for 
proper action. 

“In the meantime we would urge on 
you, the members of this convention, 
the advisability of examining the staf- 
utes of their respective States in order 
to determine whether indictments for 
perjury will properly lie. 





Gamewell Fire Alarm for Petersburg, 
Va. 





A sorely needed improvement—a 
thoroughly modern fire alarm system— 
is soon to be adopted at Petersburg, 
Va. A contract has been awarded the 
Gamewell Fire Alarm Telephaph Com- 


THE } SAOTERN enews FTER 


AN ECHO FROM THE TOMB. 





Receiver of Humboldt Fire of Newark 
Which Retired in 1882, Makes 
Final Report. 





Many of the younger generation of 
fire underwriters learned for the first 
time that such an institution as the 
Humboldt Insurance Company of New 
ark, N. J., ever existed, when Edward 
C. Harris, receiver for the long defunct 
concern, filed his last report with the 


court on Monday. Organized in 1870, 
the Humboldt ceased business in 1882 
After settling all debts of the Company, 
dividends aggregating forty per cent 


were paid its stockholders 
June, 1882, and July, 1888. 
At the time of the company’s dissolu- 
tion Henry Congar was secretary. Mr. 
Congar died in February, 1904, leaving 
a will, in which he named the late 
Charles T. Glen as executor. When Mr. 
Glen died in 1908, his daughter, Miss 


between 


Catherine Frances Glen, and Mr. Har-| 


ris were appointed substitutionary ad- 
ministrators. Mr. Harris learned that 
there was still a balance on deposit in 
the Essex County National Bank to the 
credit of tae Humboldt Company, and 
also a mortgage still outstanding. When 
this was reported to the Court of 
Chancery, Mr, Harris was appointed re- 
ceiver of the company to wind up its 
business altogether. 

Mr. Harris found that out of twenty- 
five directors in office at the time of the 
company’s dissolution only two, 
H. Neighbour and Dr. Isaiah W. Con- 
dict, both of Dover, were still living. 
The sum he has in hand represents the 
cash he found in bank and the proceeds 
of the sole outstanding mortgage. Of 
fifty-five stockholders on the books of 
the company thirty-eight are known to 
be dead. Concerning five Mr. Harris 
reports that he has been unable to get 
any information. 

The surviving stockholders are F. G. 
Agens, Stephen M. Brown, Dr. Condict, 
Joseph Harrington, Sarah Mandeville, 
Mr. Neighbour, William Rankin and J. 
Banks Reford. 





Fire at New Iberia, La. 





Following a critical inspection of th« 
recent fire at New Iberia, La., Siat 
Fire Marshal B. P. Sullivan, found the 
blaze started in some tangled electric 
wires in a restaurant. 

One of the city’s pumps quit for a 
few minutes during the progress of th: 
fire, and for this reason the city has 
contracted for a new pump to supple- 
ment the water service, and two en- 
zines for the fire department. Marshal 
Sullivan reported that the mains and 
hydrants were not clogged with silt at 
the time of the fire, nor at any other 
time. All round, the Marshal gave the 
New Iberia a fairly good send off in 
the matter of protection, and said that 
with the new equipment it ought to 


James | 





“The Leading Fire Insurance Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President, 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


N. Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital. . $1,000,000.00 
I oiiws ous 6,562,329.14 
Net Surplus 2,008,419.02 


Surplus for Policy 

PIOMBOES 265605 3,008,419.02 
HEAD OFFICE 

Cor. William & Cedar Streets 








For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - + « 


$1,000,000.00 
Cash Assets - + + $4,395,625.89 
Cash Surplus to Policy 
Holders - + + $2,063,04401 


The real strength of an insurance company is In the gon- 
servation of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD. Vice-Pres. and Seo’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 














pany for the installation of an up-to- rank with New Orleans and Shreveport NEW YORK 
date service. ir the matter of rates. 
EXCEPTIONAL FACILITIES OFFERED TO BROKERS AND ACENTS 


Hudson Underwriters of N. Y. 


Firemens of New Jersey 


Jefferson 

Queen City 

Firemens 6 of Yew Jersey 
St. Paul 

Continental of New York 
Springfield F. & M. 
Western Pa. 





William Penn Fire 
EASTERN PENNA.—SGUTHERN NEW JERSEY 





CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST 
William Penn of Pa. 


ACENCIES 


PHILADELPHIA SUBURBAN TERRITORY 


Granite State 
Springfield F. & M. 


Peoples National 
Cencordia 

Phoenix of Connecticut 
Teutonia 

Queen City 





Atlantic City, Ocean City, Wildwood and Cape May Property—Make a Specialty of Motion 


Picture Theatre Risks 


International 


International 


Queen City 


Continental of New York 
Hawkeye 
Phoenix of Conneeticut 


Franklin of Philadelphia 
Granite State 

Hawkeye 

Humboldt 

Jefferson 

















































































ee 





14 





October 6, 1910. 








WOULD FOLLOW NEW YORK 


COMMISSIONERS FAVOR ITS LAW. 








Want Power to Investigate Insurance 
Company Promotions—Executive 
Committee’s Report. 





Joseph Button, of Virginia, was elect- 
ed president of the National Conven- 
tion of Insurance Commissioners, the 
concluding sessions of which were in 
progress at Mobile, Ala., when The 
Eastern Underwriter went to press last 
week. The other officers of the organ- 
ization chosen are as here given: 

Vice-President—Theo. H. Macdonald, 
Connecticut. 

Secretary—H. R. Cunningham, Mon- 
tana. 

Executive Committee—William H. 
Hotchkiss, New York, chairman; Reau 
E. Folk, Tennessee; F. H. Hardison, 
Massachusetts; Fred W. Potter, Illinois; 
George E. Beedle, Wisconsin; John A. 
Hartigan, Minnesota; James V. Barry, 
Michigan. 

The report of the Executive Commit- 
tee of the organization, which summar- 
ized the activities for the preceding 12 
months, was as here given: 

Executive Committee Report. 

The Executive Committee has had 
two meetings, both in New York, one 
December 7-10, 1910, and the other June 
13-17, 1910. These meetings were at- 
tended by the various members of the 
committees of the convention, which 
had been called for conference at the 
same time and place. At the December 
meeting eighteen States were represent- 
ed; at the June meeting sixteen States. 
There was also a conference of commis- 
sioners held at Chicago April 18-21, 
1910; the same, however, not at any 
time being organized as a meeting of 
the Executive Committee, 


You have already been informed, by 
printed circulars, as to the proceedings 
uf the committee at its various meet- 
ings. The same may be summarized 
as follows: 

At the meeting in December, 1909, the 
date of convention was set for Septem- 
ber 27-30, 1910, and it was determined 
that only representatives of the depart- 
ments would be invited to make formal 
addresses. At the June meeting, the 
program for the convention was out- 
lined, and Commissioners Julian, Mc- 
Givney and Henry were appointed a 
committee on entertainment and Com- 
missioner Button, a committee on trans- 
portation. 


Pursuant to the action of the Colorado 
Springs convention and the notice then 
given, the Executive Committee pro- 
poses for adoption by this convention 
the following, in lieu of present ar- 
ticle 8: 

“Article 8. This convention shall be 
governed by the ordinary rules of par- 
liamentary practice. One or more of 
the sessions of each convention shall 
be executive, and shall be announced 
in the program.” 

In anticipation of the adoption of this 
resolution, and in accord with the senti- 
ment expressed at the Colorado Springs 
convention, the Executive Committee, 
eat its meeting in June, 1910, voted that 
the sessions on the third and fourth 
days of the present convention, i. e., on 
September 29 and 30, be executive ses- 
sions. 

At the December, 1909, meeting the 
Executive Committee, carrying out what 
it understood to be the wish of the con- 
vention, instructed the committee on 
blanks to make no modifications this 
year in existing blanks, other than such 
as might be necessary (a) in connection 
with the underwriting and investment 
exhibits of the miscellaneous stock com- 
panies and (b) in such other particulars 
as should seem to such committees to 
be absolutely necessary, and the com- 
mittee was instructed to make a report 
not later than June 30, 1910, if possible, 
such report to be made to the Exec 
tive Committee and the latter commit- 
tee to pass upon the same. This, to the 
end that the report of the committee 





on blanks might be complete and in che 
hands of every commissioner, 45s we 
as of all of the companies aliccteu, 
some time prior to the meeung of Luc 
annual convention. 

Fursuant to this action, the commut- 
tee on blanks made a report to the 
Executive Committee and the other 
commissioners present at the meeting 
in June, 1910, and the Executive Com- 
mittee, after careful consideration and 
some slight amendments, accepted the 
report. The same, as so amended, wWui 
be presented by the comniittee on 
blanks to this convention for its action, 
and its adoption by the convention is 
recommended. 

Examinations. 

Disciosures in connection with the 
Phenix Insurance Company of brook- 
lyn, which were announces’ while the 
committee was in session in December, 
1909, led to a general discussion regard- 
ing the examination of home compauies 
of other departments, and to a deter: 
mination on the part of the commission- 
ers present thai, whatever examination 
work was in arrears, it should be push- 
od as rapidly as possible and the facts 
promptly given to the various depart- 
ments and to the public. Resolutions 
to these ends were adopted, as the 
members of the convention have already 
been informed, and the work taken up 
by the committee on examinations, 
which will doubtless report at this con- 
vention. 

Among the committees which met ai 
both sessions of the Executive Commit- 
tee, and which will doubtless report to 
the convention through their respective 
chairmen, are the commiutiees on spe- 
cial expenses of fire insurance compa- 
nies, on reserves othen than life, on un- 
authorized insurance, on the valuation 
of securities and on fraternal insurance. 

The conference also appointed a spe- 
cial committee on the various differ- 
ences which have arisen between sev- 
eral of the commissioners and the 
United Central Life Insurance Company. 

At the December, 1909, meeting ac- 
tion was taken, with the result that the 
various commissioners were urged to 
secure the passage in their States of 
(1) so-called uniform bill regulating 
policies insuring against accidental 
bodily injury, or disease, and (2) the 
so-called liquidation bill, now in force 
in New York. 

Recommendations. 

‘It is respectfully recommended: 

1. That, hereafter, the Bxecutiv. 
Committee have periodical meetings as 
often as once every three months, and, 
if possible, once every two months; 
that other committee meetings be caill- 
ed for the same time and place,: and 
that, so far as possible, all commission- 
ers present attend the meetings of the 
lxxecutive Committee. 

2. That the commissioners of the 
States whose legislatures did not meet 
in 1910 be respectfully urged to secure 
the adoption by their legislatures in 
1911 of the so-called health and acci- 
dent policy provision bill, which is 
now a@ law in New York and Mas- 
sachusetts ani substantially so in Min- 
nesota. 

3. That there be adopted in all of the 
States a law similar to the amendment 
uf section thirty-nine of the New York 
insurance law, adopted by the last leg- 
islature of that State, giving full power 
to the insurance department of such 
State to examine into and report upon 
all companies ‘‘organized under any law 
of such State, or having an office in 
such State, which corporation is en- 
gaged in or is claiming or advertising 
that it is engaged in organizing or re- 
ceiving subscriptions for or disposing 
of the stock of or in any manner aiding 
or taking part in the formation or busi- 
ness of an insurance corporation or cor- 
porations, or which is holding the capi- 
tal stock of one or more insurance cor- 
porations for the purpose of controlling 
the management thereof, as voting 
trustee or otherwise.” 

4. That the previous recommenda- 
tions of this report be adopted by this 
convention. 
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AS YEIWED BY THE COURTS 


IMPORTANT 





SOME DECISIONS. 





Verbal Agreement to Renew Business 
—How to Compute Agents Con- 
tingent Commission. 





Among other important legal. deci- 
sions lately handed down by prominent 
courts, the following are summarized 
by “Insurance Green Bag,” of Chicago, 
George J. Kuebler and George R. 
Brown, attorneys: 

Verbal Agreement to Renew Effects 
Insurance. 

A policy had been issued for a term 
of years. Insured thought it about to 
expire (though it did not expire for 
four months) and applied to the agent 
for a renewal. The agent agreed to 
renew on the same conditions and the 
same premium as the expiring policy. 
Before the new policy could be written 
and delivered, part of the property 
burnt. The premium and proofs of loss 
were tendered but were refused by the 
company on the ground that the agent 
had no authority to make such an 
agreement, for the old contract pro- 
vided it shall not go into effect until 
approved by the home office in Chi- 
cago. 

There was judgment for insured 
which was affirmed by the Supreme 
Court of Kansas, who say in part: 

“The essential elements of the 
original contract imported into the re- 
newal contract were that the identical 
property originally insured, in which 
there appears to have been no change, 
should be reinsured upon the same val- 
uation, for the same time and for the 
same premium as in the original con- 
tract. The terms and conditions to 
which the parties referred, related to 
indemnity, and not to the methods of 
reaching or executing the contract. 
The authority of the agent was no 
longer a matter of concern to anyone. 
When the renewal contract was made, 
the company was represented by an 
agent clothed with apparent and real 
authority to make a complete and bind- 
ing contract. He dealt with appellee 
as one having authority, and not as a 
mere soliciting agent, and appellee had 
the right to assume that he had the 
authority which he appeared to have. 
All of the essential elements of a con- 
tract were agreed upon. No restric- 
tions of authority were mentioned, and 
there was no suggestion that a subse- 
quent approval of the contract by any- 
one else would be necessary. No policy 
had been issued, it is true, but a bind- 
ing contract of insurance may be made 
without the issuance of a policy. * * * 
The premium was not paid when 
the contract was made, but it appears 
that a credit was given, at least a cash 
payment was not exacted. Probably 
the agent intended to collect the pre- 
mium when the policy was deliverea, 
The acceptance of a promise to pay or 
an arrangement to allow the premium 
to stand as a charge against appellee 
is enough to complete the contract, and 
it was therefore as binding upon the 
parties as if payment had in fact been 
made. * * ® No error being found, 
the judgment of the District Court will 
be affirmed. All the justices concur- 
ring.” 

Brown v. Home Imsurance Co., 108 
Pac. Rep. 824. 

* J 
Contingent Commission Basis Ascer- 
tained. 

A company made a contract in Sept. 


1903 with its agents containing no ex- 
press provision as to termination, leav- 
ing the contract a continuous one. On 
Feb. 15, 1907, the agents were informed 
by telegram that the fire risks had been 
reinsured and that branch of the busi- 
ness discontinued. A controversy arose 
as to the contingent commissions to be 
accounted for under the following 
clause in part: 

“In addition to the above rates of 
commission, a contingent commission 
of 10 per cent. will be allowed you, 
predicated on the yearly profits of the 
agency. * * * The first year you 
will be credited with the gross amount 
of the premiums written less cancella- 
tions, reinsurances and returns of every 
nature on the one hand, and debited 
with commissions, postage and other 
incidental agency charges. * * 
Losses incurred during the year and 40 
per cent. reserve on the net premiums 
written during the current year, and 
upon the profit balance, if any, thus 
shown the contingent commission will 
be predicated.” 

In the lower court there was judg- 
ment on the findings of the master’s re- 
port for the company which was af- 
firmed by the Supreme Judicial Court 
of Massachusetts, who, in defining the 
words and phrases, in the contract and 
the method of computation between the 
parties, say in part: 

“The words ‘predicated on the yearly 
profits’ do not indicate an intention 
that no such profits should be ascer- 
tained in the event of a termination of 
the agency between the annual dates 
fixed in the contract, but rather de- 
scribe a term of calculation which is to 
be used year by year, so long as the 
contract is in force, and for any frac- 
tion of a year remaining unadjusted 
when the relation a principal and 
agent ceases. * 

“The plaintiff urges that the word 
‘reinsurances’ in the contract means 
that in making up the items of the ac- 
count upon which the contingent com- 
mission is to be computed, the actual 
cost to it of reinsuring its risks should 
be charged against the gross premiums. 
Evidence was received to show that 
the word ‘reinsurances’ as used in 
dealings between fire insurance com- 
panies and their agents has a techni- 
cal meaning of agency reinsurance and 
excludes home office reinsurance. If 
there was any doubt about its sense, 
this evidence was competent. * * * 
Forty per cent. on the net premiums 
of any period appears to have been 
adopted by the parties as an approxi- 
mation of the actual cost to the plain- 
tiff of carrying the insurance written 
by the defendants for that period. It 
was credited to them when a new ac- 
count was made up because the real 
losses for the period just ended on 
risks previously written had been then 
ascertained. While not an exactly ac- 
curate means of ascertaining the net 
profit of tne business of the agency, it 
is one which can be applied at any 
time without waiting for the policies 
to expire in order to determine the net 
profit with accuracy. But whether ac- 
curate or not, it is the rule made by 
the parties and it is not unconscionable. 
There is no occasion for the court to 
try to take better care of the rights 


of the parties than they have provided | 


by their written agreement. 


“On the report of the master under | 


this rule the balance due the plaintiff 
is $219.48. Let a decree be entered ac- 
cordingly.” 

Federal Ins. Co. v. Gilmour et al., 
92 N. B. Rep. (Mass.) 36. 
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Agent Has Authority to Waive Cash | 
Premium and Note of Another 
Therefor. 

The agent solicited from, and wrote 
a cyclone policy for insured. He also| 
prepared 3 notes to be signed by in-| 
sured for the agreed premium. In the} 
absence of insured at the time, the 
agent brought the policy; the husband 
of insured offered to accept the policy | 
and sign the notes in his own name. | 
One of these notes was paid when due, | 
the others were not presented at the 
agreed place of payment and were un- 
paid at the time of loss. In the notes 
it was stated that they were given “for 
premium on my insurance applied for” 
and if not paid when due, the insurance 
shall be void so long as said notes re-| 

main unpaid, etc. 

There was judgment for insured in 
the lower court with 12 per cent. dam- 
ages and attorney's fees. The Supreme 
Court of Arkansas affirmed the judg-| 
ment but refused the damages and at- 
torney’s fees (the word “cyclone” does 
not appear in the statute providing 
penalties) and say in part: 

“It is claimed by plaintiff that the 
premium for the policy was paid when 
the defendant’s agent took and ac- 
cepted the notes of a solvent third | 
party in payment of such premium. | 
And, under the testimony adduced tu 
this case, we think this posftion is cor- 
rect. The payment of the premium is 
ordinarily a condition necessary to the 
operation of a policy of insurance, and 
usually a provision to that effect is 
made in the policy. But a valid pay- 
ment of the premium may be made by 
the property or note, or the obligation 
of another as well as money; and, if 
something other is accepted in lieu of 
money, the sole question to be deter- 
mined is whether or not the same was 
accepted as actual payment of the pre- 
mium. Certainly the company could 
make such agreement for the payment 
of the premium, and we think its 
agent had such authority under the 
evidence in this case. * * * ‘A gen- 
eral agent of an insurance company 
whose business it is to solicit applica- 
tions for insurance and receive first 
premiums has the right to waive the 
condition requiring payment in money 
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and to accept the promissory note ot 
the applicant or of a third party in lieu 
thereof, or to undertake to make the 
payment to the company himself; and, 
when the cash payment is actually 
waived in either of these modes, the 
contract binds the company notwith- 
standing the recital in the policy that 
it is not binding until the first premium 
is paid in cash.’ Even if it had been 
shown in this case that the policy con- 
tained a provision avoiding it on the 
failure to pay the premium of the notes 
given therefor, the agent waived such 
provision by accepting as actual pay- 
ment of the premium the notes of A. C. 
Stancell. This agent was authorized to 
make contracts of insurance and to is- 
sue policies by countersigning and de- 
livering same, and to collect the pre- 
miums. The general power thus given 
him also gave him authority to accept 
the notes of another in full payment 
of the premium, if it was done in good 
faith. This action by the agent bound 
the company.” 

Home Fire Ins. Co. v. 
S. W. Rep. (Ark.) 966. 


Agent Not Liable to Insured in Dam- 
ages Where the Company Was 

Solvent at the Date of the Policy. 

In August, 1907, an employee of an 
agent solicited and delivered a policy 
covering a stock of goods. In Sept., 
1907, he called and took up the original 
policy and delivered in its stead a poli- 
cy by the Pacific Mutual Fire Ins. Co., 
saying: 

“You see the policy is changed, but 
it is the same name put in the policy, 
and we are back of it, and if the com- 
pany is no good, we are good for it,” 
or words to that effect. The company 
was authorized to do business in the 
State at the time. 

In March, 1908, the agent resigned 
his agency. On July 24, 1908, the com- 
pany went into the hands of a receiver 
and adjudged insolvent. The stock was 
damaged by fire August 3, 1908, and 
liability was denied. The insured sued 
the agent in damages for gligently 
placing and permitting his insurance to 
remain in an insolvent company. 

In the lower court it was not shown 
that the company was insolvent when 
the policy was issued and there was 
judgment for the agent, which the Su- 
preme Court of Washingion affirmed, 
saying in part: 

“While it is true 


Stancell, 127 








that an agent may 
become liable to one insured where the 
insurance is placed in a company 
known to be insolvent or not author- 
ized to do business in the State, no 
such facts appear in this case. Ths 
facts shown here are that the company 
was both authorized to do business in 
the State and was solvent at the time 
the policy was issued, and remained so 
for nine months thereafter. The au- 
thorities cited by the appellant do not 
therefore apply to this case. Where an 
agent provides a policy in a company 
which is solvent or generally con- 
sidered so, he is not personally liable 
for a loss which occurs when the com- 
pany subsequently becomes insolvent. 
Gettins v. Scudder, 71 Ill. 86. It was 
not shown that the respondent knew 
of the statements made by his employe 
after the policy was issued, or that the 
employe was authorized to make such 
statements. But if respondent did 
know of such statements they were 
made after the policy was issued, and 
were not made as an inducement to 
the appellant to take the policy, and 
the statements were not made in writ- 
ing. It is clear, therefore, that no lia- 
bility’ was shown against the respond- 
ent. 

“The Judgment mus affirmed.’ 

Beckman vy. Edwards, 110 Pac. Rep. 
(Wash.) 6. 

. . . 

Adjustment of Loss—Company Not Par- 
ticipating in Adjustments is Not 
Bound by the Terms Thereof. 

A number of companies were on a 
loss and were equal contributors. One 
of the companies did not take part in 
the adjustment; those which did paid 





their proportionate share. The » com-| 
pany holding out denied liability. In- 
sured brought a suit and alleged that 
there was other insurance and that the 
defendant’s proportionate part re- 
mained unpaid although due proof of 
loss was made, and denied there was a 
disagreement as to the amount, and 
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that loss had been adjusted by all of 





the companies including the defendant, 
and that defendant after such adjust- 
ment called for appraisers. The com- 
pany answered admitting the issue of 
the policy and the non-payment but 
relied upon strict proof of all other al- | 
legations in the complaint and that! 
there was a dispute and that the in-| 
sured failed to submit the amount of 
loss to appraisers as provided for in 
the policy. In the court below plain- | 
tiff failed to prove that defendant was | 
a party to the adjustment and he was| 
non-suited upon motion, which judg-| 





ment the Supreme Court of Errors of! piINE AND WILLIAM STs., 


Connecticut affirmed, saying in part: | 

“If he made prima facie proof of the} 
allegations of his complaint he could | 
not properly be non-suited, although it| 
should appear from his evidence that. 
some of the special defenses were true. | 
Fitch v. Bill, 71 Conn. 24, 29; 40 Atl. | 
910. But he was properly non-suited | 
if he failed to make such proof. He 
offered no evidence as to the amount 
of his loss and the proportionate part 
of it which the defendant is liable for, 
save a written adjustment of the loss 
signed by him and several of the com- 
panies who thad policies on the stock 
of goods insured. This did not purport 
to be signed by the defendant and was 
objected to as not binding upon it. It 
was admitted, subject to proof, that the 
defendant was a party to it. Such 
proof was not offered by the plaintiff. 
The plaintiff therefore failed to make 
out a case for the jury upon this view 
of the case.” 

“The parties upon the trial of the} 
case apparently assumed that the real | 
question between them upon the plead-|} 
ings was that raised by the new mat-|} 
ter set up in the answer and reply, and} 
that the burden was upon the plaintiff | 
to prove that there had been an ad-| 
justment of the loss prior to the de- | 
fendant’s demand for appraisers. But] 
upon this view of the issues the result 
is the same, for it was incumbent upon 
the plaintHf to prove that the de- 
fendant was a party to and bound by 
the adjustment.” 


“There was no error in granting the | 
non-suit and in refusing to set it aside. | 
The other Judges concurred.” 

Weissman v. County Fire Ins. Co.,| 
76 Atl. Rep. (Conn.) 1105. 





Entering Alabama. 





A. A. Mosher, superintendent of the 
Southern department of the North River 
Fire, left for Alabama on Monday to a: 
range for the entry of his Company into 
ihat State. Agencies will be estab ish- 

in a limited number of the chief 
ters. | 


New Jersey Agency Appointments. 





Caledonian.—Walter G. Jones, Wood- 
lury. Continental—John B. and Theo- 
lore Ayres, Morristown. Dixie —Louis | 
Gordon, Elizabeth. Fidelity-Phenix.—- 
ohn B, & Theodore Ayres, Morristown. | 
German Alliance.—John A. McLaughlin, 
Hoboken. German-American.—John A 
McLaughlin, Hoboken. Home.—E. W. 
Fisher, Gloucester. London’ Assur- 
ance.—George Lippincott, Collingswood. 
London & Lancashire.—John B. & Theo- 
dore Ayres, Morristown. Massachusetts 
F. & M.—Oliver Van Billiard & Son, 
Phillipsburg. Mechanics & Traders.— 
L. C. Thompson, Trenton. Northern As- 
surance.—Archibald F. Bull, Wood- 
bridge. Peoples National.—George Lip- 
pineott & Son, Collingswood. Phoenix, 
Conn.—Charles A. Hoe, Jr., Crawford. 
Royal Exchange—John B. & Theodore 
Ayres, Morristown; Charles Manley, 
Chatham. St. Paul F. & M.—Charles 
A. Sieber, Guttenberg Standard.— 
Charles A. McGowan, Phillipsburg. 


- mre 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week 
Subscription $3 Per Annum 


UNITED STATES BRANCH 
January 1, 1910 


| POD ccssccdbcdesnnsamexenerivenns $2,377,303.37 
Been On BLE, cicncceccececcdsecs 839,268.07 


BON. GEO. A. COX, President 














Commercial Union Assurance Company 


.R. BROCK & JOHN HOSKIN, K. C., LL. 
Vice Presidents 


H. MEIKLE, General Manager 
(Limited) | 

OF LONDON 

NEW YORK CITY 








ARNOLD & WANNEMACHER 
BEPRESENTING 
Teutonia of Allegheny, Pa. 





Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, ich. 


438 WALNUT ST., PHILA., PA. 





60 YEARS’ 
EXPERIENCE 











0. 0. LAUCKNER INSURANCE AGENCY 


5T- - at i St. 355 Palisade Ave. 81 River st, 
Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 






Trave Marks 
DESIGNS 
CopynriGcuTts &c. 


Anyone sending a sketch and eggs ort may 
ether an 
invention is probably pate ANDBO Communica- 


tions strictly confidential. HANDBOOK on Patents . ‘ 
sent free. Gldest azency “tl securing patents. Westchester Aachen & Munich 
Patents taken through Munn Co. receive Niagara St. Paul F. & M. 


special notice, without charge, in the 


"Scientific American, 


A handsomely illustrated weekly. Largest cir- 
culation of any scientifie journal, Terms, $3 a 
year; four months, $1. Suid byall powodenlora 


MUNN & Co,2¢r2:=0~, New York 


ch Office, 625 F 8t.. Washington, D. C. 


Teutonia 


Springfield F. & M. 
Central National 


Firemans (of N. J.) 
New Jersey Lines Bound in New York Office 


L. KRETSCHMANN 
Mgr. N. J. Dept. 


LeROY P. GREGORY 


General Mer. 














LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 


EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 


JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 











TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 


ST. PAUL FIRE AND MARINE INS. C0. 
OF MINN. 
80 WILLIAM ST., NEW YORK CITY 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


SURPLUS LINES 


D.C. SCHUPP & CO. 


159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 

















CAPITAL ° ° $400,000 
All Liabilities, including Reserve . 381,653 
Total Azsets . ° ° 978,605 
SURPLUS to Policy "Holders ° . 596,952 
Increase in Assets . ° ° e 182,618 
Increase in Reserve . . ° 105,175 
Increase in Surplus ° ° 45,764 


This Company has a record ‘unequaled i in the 
history of the Insurance business 
FRANH C. STURTEVANT 


MANAGER EaStERN DEPARTMENT 








FOURTH AND WALNUT STREETS, PHILADELPHIA 


CONFLAGRATION PROOF 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsylvania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE INSURANCE GO., of Ohle 


100 WILLIAM STREET - - - - New York 





~~“ 


the 


Luci 
cial 














fs - 





K 


ek 





October 6, 1910. 


THE EASTERN UNDERWRITER 








UNCERTAINTY AT PITTSBURG. 





Agents of the City Greatly Agitated 
as to Future of tie 
Local Board. 





Conditions in Allegheny County, Pa., 
are highly disturbed, and the local 
agents are indulging in lively specula- 
tion as to the future of the governing 
organization. So clouded have issues 
become that it is hard to determine the 
points involved, much less to predict 
their probable solution. - While some of 
the local men take a glowing view of the 
future, and argue that the Allegheny 
County Board will go to the bow wows 
others, and these constitute by far the 
greater number, insist that once the 
committee now at work on a reorgan- 
ization scheme for the Board shall have 
completed its labors, the situation will 
be thoroughly clarified and in future 
no difficulty will be experienced from 
many of the evils of the present. 

While the Allegheny County Board 
as now constituted is purely an agents’ 
organization, there is a strong element 
which would have it open to non-resi- 
dent as well as to the local companies, 
thus placing it upon the same basis as 
the Philadelphia association. As against 
this idea it is pointed out the Attorney- 
General of the State is on record as op- 
posing any extension of company agreec- 
ments, and any effort to that end would 
doubtless invoke official interference. 

While no one is anxious for a break 
in Allegheny County, there are several 
agencies that would not be grieved if 
such a condition resulted, and in anti- 
cipation of such a possibility they have 
been greatly strengthening their lines. 





FORTY-FIRST ANNUAL. 





Program for the Next Meeting of the 
Fire Underwriters Association of 
the Northwest. 





A series of admirable addresses are 
promised at the next meeting of the 
Fire Underwriters Association of the 
Northwest, held at Chicago on Octo- 
ber 5 and 6. 

Among the prominent speakers and 
their topics, are the following: ‘Some 
Present Day Problems,” Hon. J. V. Bar- 
ry, insurance commissioner of Michi- 
gan. “Practices,” W. A. Blodgett, sec 
ond assistant manager Springfield, Chi- 
cago. 

“Inspections by Different Concerns,” 
<. M. Harrison, State agent Connecticut 
Fire, Minneapolis. 

“Fire Insurance: Its Prudence and 
Development,” J. W. Mooney, Colum- 
bus, O. 

“The Significance of the Fire Waste,” 
Franklin H. Wentworth, secretary Na- 
tional Fire Protection Association, Bos- 
ton, Mass. 

“Theory and Practice of Electrical 
Inspection,” George E. Bruen, National 
Board of Fire Underwriters, New York 
city, and “The Relation of the State 
Fire Marshal’s Office in Reducing the 
Fire Waste,” C. J. Doyle, State Fire 
Marshal for lllinois. 





ONE MILLION DOLLARS. 





Ultimate Capital of the United Fire- 
mens of Philadelphia to be Made 
that Figure. 





Interests, which through the stock 
exchange firm of Chandler’ Broth- 
ers & Company have been quietly buy- 
ing up shares of the United Firemens 
of Philadelphia, have now gained con- 
trol of the corporation, The capital of 
the enterprise will be increased from 
$200,000 to $400,000, and a substantial 
addition made to surplus very shortly. 
It is the plan to make the ultimate capi- 
tal of the United Firemens one million 
collars. 


Replaces Frank Jenkins. 








To fill the vacancy created through 
the advancement of Frank E. Jenkins, 
the Rochester German has appointed 
Lucius G. Leonard, of Syracuse, its spe- 
cial agent for New York State. Mr. 


Leonard for the past fifteen years has 
been a local agent in Syracuse, and has 
served both as president of the local 
board and of the New York State Asso- 
ciation of Local Fire Insurance Agents. 

Mr. Jenkins, as announced in the col- 
umns some months ago would be the 
case, has been placed in charge of the 
newly created sprinklered risk depart- 
ment by the Company. 





HOTEL BURNED. 





Well-Known Property Near Syracuse 
Completely Destroyed—Water Sup- 
ply Gives Out. 





Although aid was promptly sent from 
Syracuse, N. Y., it availed little in check- 
ing the fire that on last Thursday night 
completely destroyed the Candee Hotel 
and an adjoining dance building at 
Onondaga Valley. The loss is figured 
at $35,000, with but $18,500 insurance 
placed through Syracuse agencies. 

The hotel was of fine construction, 
two stories in height. Eye-witnesses 
say that once ablaze the property 
burned “almost like paper.” After fight- 
ing the flames for a short time “the 
water supply gave out, and the fire com- 
pany had to shut down the hose until 
the brook filled up again.” 





J. C. Haywood Independent Adjuster. 





Following the resignation as general 
adjuster for the Northern of London, 
J. Campbell Haywood has opened an 
office in this city as an independent 
adjuster, justly arguing that his reputa- 
tion for fairness and ability in handling 
claims warrants his employment by 
companies. He is open for engagements 
in Manhattan, Long Island and New 
Jersey. 





Looking Over Lexington, Ky. 





Representatives of the engineering 
department of the National Board of 
Fire Underwriters, headed by J. H. 
Howland, are in Lexington, Ky., inspect- 
ing its general fire hazard. 





Another for Lewis & Gendar. 





The latest accession to the list of 
companies represented in the Brooklyn 
agency of Lewis & Gendar is the Union 
Fire of Paris. 





Transferring a Department. 





The close of November will witness 
the transfer of the Northwestern de- 
partment offices of the Aetna at Oma- 
ha, Neb., to Chicago, the field in future 
being supervised by the Western de- 
partment. 





Western Managers for Security Fire. 





The Security of New Haven has ap- 
pointed Walter D. Williams, manager, 
and E. K. Crawford, assistant manager 
of its Western department, with offices | 
at Rockford, Il. | 





Averring that existing rates in this city 
are too high, certain business men of | 
Wolyoke, Mass., are agitating the forma-| 
tion of a mutual fire insurance com- | 
pany. 





| 
| 
An automobile of the latest tvne will | 


shortly be added to the eouinment of 
the Richmond, Va., fire department. 





A training school for firemen has 
been established by Chief W. H. Joines, 
of the Richmond, Va., fire department. 





To transact a fire insurance and real 
estate agency business the Cheraw Real- 
tv and Insurance Company has been 
formed at Columbia, S. C. Its capital 
is $10,000. 





After a brief illness D. C. Negley. a 
well-known Pittsburgh local agent, 
died at his home in that city on Satur- 
day last. 





Callender and Companv have been 
given the Peoria, Tll., agency of the 
General Fire of Paris. 





CASUALTY AND 


SURETY HAPPENINGS 











New Stock Issue Proposed for National 
Surety Company—May Enter Lia- 
bility Field. 





Once the stockholders of the Nation- 
al Surety Company, of New York, ap- 
prove the decision of its directors (and 
there is no doubt but that they will), 
the capital of the corporation will be 
increased from $750,000 to $1,500,000, 
further evidence of the prosperity of 
the institution and the determination of 
its management to keep it in the very 
front rank of suretyship. 

During the past Summer President 
Joyce spent some time in Europe care- 
fully studying the situation there with 
a view to entering the National in Great 
Britain and several of the continental 
countries if it seemed advisable so to 
do. His judgment opposed the idea 
finally. In Mr. Joyce’s opinion it will 
be at least fifteen years before the 
American surety companies will be able 
to compete with foreign institutions 
upon the home ground of the latter. 

May Open Liability Branch. 

While not enamored of the proposi- 
tion, the management of the National 
Surety Company has by ro means 
abandoned all thought of opening up a 
liability department, as was suggested 
might be done in a circular letter sent 
the field force some time ago. 

If the National does enter the new 
arena, its move will be the result of at- 
tacks upon its surety business by cer- 
tain rival institutions, having recently 
adopted liability branches. 





ROYAL INDEMNITY COMPANY. 





Classes of Business the New Institu- 
tion Proposes Writing—Manager 
Not Yet Chosen. 





In the notice of incorporation filed for 
the Royal Indemnity Company, the 
casualty organization promoted by in- 
iterests governing the Royal Insurance 
Company, of Liverpool, authority to 
transact the following lines of business 
is sought: 

(a) Against injury, disablement or 
death resulting from traveling or gen- 
eral accident, and against disablement 
resulting from sickness, and every in- 
surance appertaining thereto (authoriz- 
ed by sub-div. 2). 

(b) Insuring any one (1) against loss 
or damage resulting from accident to 
or injury suffered by an employe or 


other person and for which the 
person insured is liable, and (2) 
against loss or damage to property 


caused by horses or by any vehicle 
drawn by animal power, and for which 


loss or damage the person insured is 
liable (authorized by sub-div. 3). 

(c) Guaranteeing the fidelity of per- 
sons holding places of public or private 
trust. Guaranteeing the performance 
of contracts other than insurance poli- 
cies; guaranteeing the performance of 
insurance contracts where surety bonds 
are accepted by States or municipalities 
in lieu of actual deposits; and execut- 
ing or guaranteeing bonds and under- 
takings required or permitted in all ac- 
tions or proceedings or by law required 
‘authorized by sub-div. 4). 

(d) Against loss by burglary or theft, 
or both (authorized by sub-div. 5). 

(e) Upon glass against breakage 
(authorized by sub-div. 6). 

(f) Upon steam boilers and pipes, 
fly-wheels, engines and machinery con- 
nected therewith or operated thereby, 
against explosion and accident and 
against loss or damage to life or prop- 
erty resulting therefrom, and against 
loss of use and occupancy caused 
thereby, and to make inspection of and 
to issue certificates of inspection upon 
such boilers, pipes, fly-wheels, engines 
and machinery (authorized by sub-div. 
7). 

(g) Upon the lives of horses, cattle 
and other live stock (authorized by 
sub-div. 8). 

(h) Against loss or damage to auto- 
mobiles (except loss or damage by fire, 
or while being transferred in any con- 
veyance by land or water), including 
loss by legal liability for damage to 
property resulting from the mainten- 
ance and of automobiles (authorized 
by sub-div. 9). 

And of reinsuring any risks taken by 
such corporation. 

Up to this hour of writing no one 
had been engaged to handle the casu- 
alty branches. 





SETTLED OUT OF COURT. 





Travelers Reissues Policy With Ac- 
cumulations Which Are Satisfac- 
tory to the Assured. 





A suit which Ingle A. Morris, a Colum- 
bus, O., attorney, recently brought 
against the Travelers Insurance Com- 
pany for a mandatory injunction to 
compel the acceptance of an annual 
premium and the reissue of an accident 
insurance policy, has been settled out 
of court and the action dismissed. Mor- 
ris charged that the company refused 
to accept the premium and reissue a 
policy which had been in force five 
years, and which by natural increment 
had become 50 per cent. more valuable 
than when first issued. After suit was 
brought the company reissued the poli- 
cy and paid the costs, and the motion 
to dismiss fol'owed. 
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GETTING A CONSENSUS OF OPINION 





Ohio Commission Queries Workers as 
to the Operation of the New 
Statute. 





Growing out of the enactment, last 
Winter, by the Ohio General Assembly, 
of the Norris employers’ liability law, 
the Ohio Employers Liability Commis- 
sion on Saturday sent out a voluminous 
list of questions to employers, working 
men and women and labor organiza- 
tions, seeking information concerning 
workmen’s compensation and employ- 
ers’ liability. Answers are expected to 
be in the Commission’s hands by Nov. 
21. 

Among the things requested are ex- 
pressions as to the fairness of the Ohio 
‘aw; suggestions for amendments; 
opinions concerning the law as it re- 
lates to safety of workers; ideas con- 
cerning the court and jury system in 
fixing responsibility for industrial acci- 
dents; should employes be compensated 
for accidents without regard to negh- 
gence? If so, should damages be lim- 
ited, and should expense be borne sole- 
ly by the employer or by the employer, 
State and employe jointly? Informa- 
tion also is sought concerning the value 
of relief associations; methods ot 
unions in caring for injured, and the 
percentage of expenses of union paid 
for the relief of the injured; also the 
number of employes injured and the 
compensation allowed. 

Effect of the Norris law on rates is 
just becoming apparent, with increases 
effective, some of them, Sept. 20, and 
others Oct. 1. These become operative 
as policies are presented for renewal. 
Rates as a rule are practically doubled. 
Rates for brick plants have more than 
doubled, and rates for coal mines have 


tripled. This increase is influencing a 
falling off in the amount of business 
written. It also has resulted in great 


activity among employers in the way 
of installation of safety devices. 

M. J. Hanley, Central Ohio agent for 
the General Accident Company, com- 
menting on the situation thus develop- 
ing, has this to say: 

“Rates will be about doubled, which 
will result in a natural decrease of bus- 
iness, especially among individual em- 
ployers. Corporations must have the 
pretection, and will pay the higher 
rates, but they may seek to minimize 
the volume by installation of safety de- 
vices. This will be done generally wb, 
employers, wh'ch will inure to the ben- 
efit of the workers. The law undoubt- 
edly is not perfect, but its imperfec- 
tions, in time, will be corrected. There 
will be confusion putting it into effect, 
but this will be overcome. [In the end, 
therefore, the companies will carry a 
smaller volume of business at more 
profitable rates; workers will be better 
protected, and employers will have less 
damages to pay. So everybody inter- 
ested will be benefited.’ 





STANDARDIZED PROVISIONS. 





Two State Insurance Departments 
Make a Statement Upon the 
Subject. 





“The insurance departments of New 
York and Massachusetts lately issued 
a circular of rulings and suggestions 
relative to the forms of health and 
accident policies to be filed with such 
departments for approval. The _ so- 
called uniform health and accident 
provision bill became a law in these 
states through action of their legisla- 
tures of 1910; it will probably become 
a law in many of the States next year. 
Its purpose is to standardize certain 
provisions in insurance policies of this 
class and to prevent the use of other 
provisions that have been found unsat- 
isfactory or delusive. The rulings and 
suggestions given out to-day phrase 
for the insurance companies the so- 
called nine standard provisions and in- 
dicate the views of the departments as 





to certain other provisions generally 
found in policies of this kind. Two 
notable changes in the practice of 
health and accident companies will 
probably be accomplished as a result 
of these rulings. 

“Heretofore it has neen the custom 
of most casualty companies to dispense 
with applications signed by the pro- 
posed insured, but in lieu thereof there 
has been printed on the back of the 
policies so-called schedules of warran- 
ties, purporting to be statements made 
by the insured at the time of the ap- 
plication but in reality filled in by the 
agent, and to the truth of which the 
insured is bound by the terms of the 
policy on its being accepted and paid 
for by him. The two departments 
have ruled that this practice must -be 
stopped; that schedules of warranties 
will no longer be permitted; and that, 
while casualty policies can be written 
without formal application, if there is 
a written application, it must be signed 
by the insured. It is also suggested 
to the companies that the application 
forms be so phrased as to direct the 
attention of the insured specifically to 
the representations made therein. 

“It has also been the custom of com- 
panies of this class to insert clauses in 
their policies to the effect that the is- 
suance of a new policy on the same 
insured shall cancel every prior policy 
written by the same company. Inas- 
much as the insured has by the terms 
of the old policy often acquired a 
vested interest in certain benefits that 
he could not get from the new policy, 
it has been thought wise to suggest 
the reversal of the rule. Hence, the 
departments suggest that there be in- 
serted in all new policies written after 
January 1 next a clause to the effect 
that such policy shall be void in case 
the company already has a policy on 
the insured, unless the new policy con- 
tains an endorsement to the effect that 
the prior policy may be continued in 
force. 

“The time for the companies to file 
their 1911 policy forms has been ex- 
tended to October 15.” 





High praise is given by the citizens 
of Acquackanonk, N. J., to the Lake- 
view Fire Company, a purely volunteer 
organization, the members of which 
have displayed great courage and abil- 
ity in fighing the flames. 





School for Paterson Firemen. 





Immediately new apparatus be re- 
ceived, it is planned by Fire Commis- 
sioner Hopson, of Paterson, N. J., to 
open a school of instruction for the 
local firemen, so that all members of 
the department may profit by the train- 
ing of the squad sent to New York City 
some weeks ago. 





New Jersey Agency Appointments. 





American Bonding.—William B. Car- 
ter, Madison: H. (¢. Colville, Bayonne. 
American Casualty.—Isaac Alpern, 
Perth Amboy: W. I. Norton. Hights 
town; Walter G. Thompson, Elizabeth; 
F. J. Wiley, German Valley. Con- 
tinental Casualty—William Fricke, 
Elizabeth: M. A. Lafavette, Jersey City: 
Pedro Paladino, Hoboken: Herman 
Zahmer, Paterson. Emovire State Sure- 
ty.—James G. Park, Whitehead, and 
Appleton, Passaic. Fidelity & Casual- 
tv.—Edward FE. Higgins, Jr. Jersev 
Citv. Fidelity & Denosit.—Chester M. 
Cloud, New York, N. Y.: Charles A. 
Bonnell, Cape Mav Court Honse: Edgar 
P. Stites & Son, Cape May Citv. Great 
Eastern Casualtv.—Albert C. Stephanv, 
Atlantic City. North American Acci- 
dent.—E. Davis Powelson, Peetzbure: 
Morris Green. Jersev Citv. Title Guar- 
anty & Surety.—Robert T. Brampton, 
Bound Brook. 





The Houston (Texas) PBlectric Com- 
nanv must defend an action to recover 
240.000 damaces for the death of 
Thomas W. MeAshan. who, it is alleged, 
was killed on May 26th last. 


FROM VARIOUS ANGLES. 





Next Gathering of Liability Insur- 
ance Association to be of Wide 
Interest. 





No stone has been left unturned by 
the executive committee of the Liability 
Insurance Association to make the an- 
nual gathering of the organization of 
exceptional interest. 

A recent statement by the committee 
states: 

“The importance of the annual meet- 
ing of the Liability Insurance Associa- 
tion warranted the executive committee 
in arranging to hold same on two days 
instead of one as in the past. The meet- 
ing will commence at 2 p. m. Wednes- 
day, October the 19th, and 10 a m. 
Thursday the 20th. 

“The question of liability reserves is 
ene which is receiving a great deal of 
consideration at the present time on 
the part of all the casualty companies 
as well as the insurance departments. 
The association has deemed it advisable 
to devote considerable time to the dis- 
cussion of this subject and has arranged 
with representatives of two insurance 
departments to read papers on same, in 
addition to which one or two well-known 
aciuaries, who have made a special 
study of casualty business, are also ex- 
pected to read papers and participate 
in the discussion. It is hoped that the 
discussion of this matter will be of de- 
cided interest and mutual profit to all 


- pirticipating. 


“Workmen’s Compensation legislation 
is receiving very general consideration 
at the present time, and the executive 
committee has deemed it wise to set 
aside Thursday, the 20th, for the read- 
ing of papers and the discussion of 
same. It is expected that papers will 
be read as follows: 

“(a) The constitutionality of such 
legislation—by an attorney who has 
made a special study of this subject as 
a member of one of the State commis- 
sions. 

“(b) The employers’ viewpoint—by a 
representative of one of the large man- 
ufacturer’s associations. 

“(c) The workmen’s viewpoint—by 
one of the leading labor leaders of the 
United States. 

“(d) The actuarial or probable cost 
viewpoint—by an actuary who has giv- 
en this matter special study for some 
years. 

“(e) The humanitarian viewpoint—by 
a member of one of the commissions 
whose researches and investigations of 
industrial accidents have been such as 
to qualify the speaker to treat this sub- 
ject in a very practical manner. 

“The reading of the above papers 
will develop a discussion of this sub- 
ject which is bound to prove of the 
greatest possible interest, and as it is 
expected that a large number of the 
members of the commissions appointed 
by the different State legislatures to 
investigate Workmen’s Compensation 
legislation will be present, as well as 
representatives from labor associations, 


manufacturers’ associations, the Na- 
tional Civic Federation and _ similar 
bodies interested in this subject, we 


anticipate the most interesting meeting 
in the history of the casualty business.” 





Organizing at Houston. 





Active work is being done in organ- 





izing the American Surety and Casualty 
Company of Houston, of which Jonathan 
Lane, a well-known lawyer of the city, 


will likely be president. The new con- 
cern will have a capital of $500,000. 





TO ASK OHIO LICENSE. 





American Liability Company of Indi- 
ana About Ready to Enter 
the Buckeye State. 





The American Liability Company of 
Indiana, through its counsel, Smith w. 
Bennett of Columbus, has notified the 
Ohio Insurance Department of its in- 
tention to ask for an Ohio license at 
an early date, probably this week. Be- 
cause the Company, an Indiana corpo- 
ration, licensed in that State, estab- 
lished its head office in Cincinnati and 
began to do business from that city, 
though it sought none in Ohio, the im- 
pression got abroad that it was an 
Ohio Company not licensed in its own 
State. This was brought to the atten- 
tion of the department and the Compa- 
ny was called on for an explanation, 
as the Ohio courts have held that this 
method of doing business is not legal 
The result was a notice from the Com 
pany that it would ask for an Ohio 
license as soon as the papers could be 
prepared. 





Out for $4,000,000. 





Nothing less than a premium income 
of $4,000,000 will satisfy the manage. 
ment of the Continental Casualty Com- 
pany of Chicago for 1910, and the way 
returns have been coming in lately ful- 
ly justify the prediction that the mark 
set will be safely attained. 





New York Surety Association’s Annual 
Meeting. 





Officers of the Surety Underwriters 
Association of the city of New York 
were chosen at the annual meeting of 
the organization on Tuesday as follows: 

President, Richard Deming, manager 
of the American Surety Co.; vice-presi- 
dent, Sylvester J. O’Sullivan, manager 
of the United States Fidelity & Guar- 
anty Co.: secretary and treasurer, John 
B. Murphy, resident vice-president of 
the National Surety Co.: executive com- 
mittee, Joseph A. Flynn, of the Fidelity 
& Deposit: BE. B. Southworth, Jr.. of 
the American Bonding Co.: Daniel Stew- 
art, of the Empire State Surety Co.; 
W. M. Smith. of the Aetna Indemnity: 
John B. Murphy, Sylvester J. O'Sullivan 
and Richard Deming. 





C. H. Verschagle & Company have 
been appointed Dallas, Texas, agents 
for the National Surety Company of 
New York. 





The Peninsular Casualty Company, 
of Jacksonville, Fla., and the Fairview 
Casualty Company, of Barre, Vt., have 
made application for membership in 
the Detroit Conference. 





Mr. and Mrs. C. H. Boyer, of the 
General Accident, returned from their 
trip to Great Britain and the Continent 
on the Celtic on the 2nd instant 








MANACER WANTED 
EXCEPTIONAL OPPORTUNITY for EXPERIENCED 


‘‘Personal Accident and Health Insurance’’ Field Man 
to secure Home Office Position. ’ 

Personal record as to Production and Ability to Secure 
and Train men in the business, must stand investigation. 
correspondence confidential, address, 


“HOME OFFICE MANAGER” 


Tn care of The Eastern Underwriter 


All 


105 William Street, New York 
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MERELY THE BEGINNING. 





Liability Insurance Destined to Be 
Great Business—Opportunities 
For Students. 





That liability insurance is destined 
to attain large and rapid development 
in this country is recognized by all 
familiar with present day conditions 
in industrial and underwriting circles. 
Reviewing the business here and fore- 
casting its future. “The Budget” of 
the Maryland Casualty Company says: 

In its American form Liability insur- 
ance is recent, and the slightly earlier 
English development dates only from 
1880, but the tendencies whose growth 
at last caused a definite demand for 
this protection have doubtless existed 
since those dim days of antiquity when 
communities began to form. Probably 
thirty-five hundred years ago, the He- 
brew law declared that if a master, either 
of a purpose or by accident, destroy a 
slave’s eye, or tooth, “he is bound to 
let him go for his eye’s or his tooth’s 
sake,” and if an ox gored a stranger, 
or hurt the servant of the man owning 
the ox, the owner must compensate the 
injured, or in case of death must pay 
his relatives. 

Under the Roman law a master was 
responsible for any damages suffered 
by a third person because of the acts 
or omissions of his servant, acting as 
such in the regular course of his em- 
ployment. The master was also liable 
in damages for personal injury suffered 
by his servant while in his employ, 
such injury having been caused by the 
master’s wilful act, or negligence in not 
providing a safe place to work, which 
meant suitable equipment, competent 






fellow-workmen, and full instruction 
about hazards ‘of work extraordinary or 
not obvious. This general law liability 
was stricted by two imvortant excep- 
tions. One was that if the injury was 
caused by a fellow-servant, the master 


was presumably not liable. The other 
if a servant had knowledge of 
of an employment at the 





time of taking service, and took service 
in the face of this knowledge, he was 
considered to have assumed the risks 
of the business, and the master was not 


held liable for injuries directly due to 
the norma! routine. 

The English common law took the 
same Reerneniegy, the general principles of 
whi were stated in 1837 in a case 
that “‘tecnene famous—Priestly versus 
Fowler, which became the precedent to 
which liability cases were referred. 
Gradually the feeling spread that in 
certain situations the law was oppres- 
sive to workmen, and at last this be- 
came a national issue, culminating in 
September, 1880, when Parliament put 
through the Employer’s Liability Act. 
This went into effect in January, 1881, 
and as it greatly increased the liability 
of employers, companies were at once 
formed for the issuance of Liability 
policies. 

The legal liability of employers in 
the United States followed, with some 
variations, the general lines of develop- 
ment that took place in England and 
in Alabama, in 1885, and in Massachu- 
setts, in 1887, there were special legis- 
lative enactments patterned after the 
English Employers’ Liability Act. The 
same result followed, the formation of 
casualty companies to furnish policies 
of protection to employers. As the sub- 
ject of workmen’s compensation con- 
tinued to be a live issue, and is to-day 
more prominent than ever before, there 
has been an increasing need of Liability 
insurance, the evident necessity of 
which tempted much speculation under 
inexperienced management. This has 
meant much loss of money by investors, 
for the business, though sound in every 
respect, is difficult, demanding financial 
strength and long experience. 


Hard Pioneer Work. 


The pioneers of the business had a 
hard fight for existence. Beginning 
with Employers’ Liability, a contract 
was gotten together which rested on a 
clause somewhat as follows: “The 


Company in so far as regards fatal or 
non-fatal injuries to an employee or 
employees of the insured at the place 
or places mentioned in the application, 
during the period covered by the pre- 
mium paid, or by a renewal premium, 
will pay to the insured or his legal rep- 
resentatives all such sums for which 
the insured may become liable in dam- 
ages, not exceeding the limits of liabil- 
ity stated in the policy, such payments 
to be made within one week after re- 
ceipt iby the Company of satisfactory 
proof of claim.” 

The business being in its infancy, 
rates were constantly changed as ex- 
perience showed them to be excessive 
or inadequate, almost always the latter, 
and for a time the element of gamble 
was great. But the need for this in- 
surance was very real, and it was 
scarcely upon a firm basis before it be- 
gan branching out. The next step was 
Employers’ Public Liability policies, 
by which the assured was indemnified 
for loss by reason of common law or 
statutory liability for injuries suffered by 
someone not connected with his busi- 
ness, such person being generally spoken 
of as a member of the public. The 'argest 
class of prospects for this protection, 


contractors and builders, soon saw its| 


advantages for the owner, and so Gen- 





eral Liability policies were written and | 


sold. From that there was a develop- 
ment, natural and steady, by which 
elevators, teams, vessels, steam boilers, 
fiy-wheels, and automobiles could be in- 
sured under Liability policies. 

That was in the beginning: this is 
still the beginning, and the opportunity 
for expansion is immense. The news- 
papers and the talk of the street keep 
coming back to workmen’s compensa- 
tion, legislatures are being forced to 
face it, and laws have been made that 
greatly widen the liability of employers. 
That means a greatly widened field for 
agency activity, and it also means an 
increasing need of agents with an un- 
derstanding of Liability insurance. 
Study it seriously, the business is big, 
and can be made to pay. 

GET BOSTON AGENCY. 
Dewick and Flanders to Represent 
Casualty Lines of Fidelity and 
Deposit. 








As representatives for its casualty 
lines at Boston, Mass., the Fidelity and 
Deposit Company has selected the well- 
known local agency firm of Dewick and 
Flanders. 





No Banks Robbed in North Dakota. 

According to a report just issued by 
the North Dakota Bankers Association, 
there was not a single burglary or at- 
tempted burglary on a North Dakota 
bank during the past year. The in- 
teresting point in this connection is 
that the institutions of the State carry 
$998,500 in burglary insurance. 

There are now 718 banks in North 
Dakota—148 National, 566 State and 
four trust companies. Of this number 
there are 579 banks which belong to 
the State association, classified in mem- 
bership as: 137 National banks, 439 
State banks and three trust companies. 

The report shows that there was a 
gain in the number of banks in the 





State by 103, while the association grew | 


stronger by 105 new members. All 
these banks are seemingly in a flourish- 
ing condition and none had any cause 
for complaint. 


“The Philadelphia Man.” 





A form of advertising that should 
prove as effective as it is novel has 
been adopted by the personal accident 
and health department of the Philadel- 
phia Casualty Company, whose special 
agent “The Philadelphia Man,” prom- 
ises to become a well known figure in 
the business, 








A move to secure an additional w ww 
supply through the sinking of wells, 
under way at Pensacola, Fla. 


LONDON GUARANTEE AND ACCIDENT CO., Ltd 


| Health, Credit, Burglary 















































































Take a look at our 
New York Office 


56 Maiden Lane 
THE BANKERS SURETY CO. 


CLEVELAND 












The Philadelphia 
Casualty Company 


WALTER _ oo TALBOT 
Presiden f 


Our New Accident Policy i is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That's Easy to Sell 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 





of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 

















INSURANCE BROKERS! 
| Place your SURETY and CASUALTY 
business in the ‘‘ EMPIRE” 


CAPITAL, $500,000 
Business producers not now under contract wanted for open territory 
Address Agency Department 
The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 
LATE GL 


SNAL AAS POLICIES 


P 
PERSONAL ACCIDENT 
AND 


OF THE MOST APPROVED FORMS 
EUGENE H. WINGLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON,Sec. AL@NZO G. BROOKS, Ass’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 














OF LONDON, ENGLAND 
Head Office F. J. Walters 


CHICAGO Resident Manager 
45-49 Cedar St. 
Fr. W. LAWSON New York 


Gen’l sSaneger 


Elmer A. Lord & Co. 
Liability, Accident, 


145 Milk St., Boston 
———_——-New Engiand 








and Steam boiler 


Established 1869. 


THE EASTERN UNDERWRITER October 6, 1910. 

















CHICAGO’S FINANCIAL GIANT F ‘ 





Security Life Insurance Company of America!) STOCK SALES MANAGER WANTED 


Capital and Surplus Over $1,000,000 We are desirous of securing the services of a thor- 


oughly experienced and practical sales manager who 








For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President can hire and control a large force of stock salesmen. 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY We want a man who has a connection and following 














among A-1 stock salesmen as well as investors— 


The Western Life Indemnity Company “a live wire” who can infuse life and enthusiasm 


of Chicago, offers exceptional opportunities to into his sales force. Our proposition is a high-grade 
men who can write business. one and “as straight as a string,” and we will pay 











Address in -confidence the limit for a man with similar qualifications. Ap- 
GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois The Union Na tional Securities Co. 
American National | | THE POLICYHOLDERS | of America 


Lif I C —OF THE— Fiscal Agents for the Farmers — re 
| é nsurance 0 Insurance Company of America (Organizing 
of ; EQU ITAB LE LIFE | HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
Lynchburg, Va. OF IOWA | CLEVELAND, OHIO 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 





plications can be addressed in fullest confidence to 














‘* The most progressive 
conservative Southern RENEWAL INTEREST 


Company.” increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 


for m rs .. | 

AGENTS WANTED gaye Aye ng Fair || A GIANT IN THE SOUTH 

in Virginia, North Carolina, Terms; and have good open 

South Carolina, Georgia, Mis- Territory. aeeinel 

sissippi and Texas. | Liberal Policies - Lowest Net Cost Its Name Is A Synonym of Strength 




















THE WESTERN STATES LIFE INSURANCE CO, ||| eve sndsr Be Compulocry Tesprre Deposit Taw of th 


SAN FRANCISCO 
CAPITAL - - - 





- $ 1.000.000 MEN OF CHARACTER AND ABILITY 
Has been granted license for the sale of Insurance in California ps ‘Gullieaoon. WANTED, TO WHOM WE CAN OFFER 


Other Western States will be immediately opened. 
Issuing the most attractive line of policies ever offered. GOOD COMMISSIONS AND TERRITORY 
Now is the time to negotiate very desirable District and State Agency Contracts. 

Men who want to move to the great and prosperous West, and line up with a Live 


Enterprise, surrounded by boundless resources and possibilities should write to o,0 4 : 
Speen Gunns: Seoonngen Maponenoee eae Citizens National Life Insurance Company 
(All territory west of the Mississippi River) ons ae * i byt — “ 
silts siete iat aicties oo W. H. GREGORY, President LOUISVILLE, KY. 
General Agent, Southern Cafifornia and Arizona General Agent, State of Utah 
520-23 Security Building, Los Angeles, Cal. 527-28 Newhouse Bidg., Salt Lake City, Utah 














John Langham, Jr., President Joseph L. Durkin, Secretary Edward P. Madden, Treasurer Hi . G. H O a r M A N 


The Home Life Insurance Company of America eS See ee 
INCORPORATED 1899 PEOPLES NATIONAL |, JEFFERSON FIRE 
Philadelphia | Philadelphia 


BEN FRANKLIN || GERMAN FIRE 


Pittsburgh || Pittsburgh 
NATIONAL LUMBER | DIXIE FIRE 
Buffalo Greensboro 
AUSTIN FIRE | COMMONWEALTH FIRE 
Dallas Dallas 
INTERNATIONAL INTERNATIONAL 
Ft. Worth St. Louis 


EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP REPUBLIC UNDERWRITERS, Dallas 








Policy contracts contain General Agents and 
the 


DISABILITY CLAUSE 


District Managers who], 


can produce men and]! 


Non-Participating Rates e v business can secure s 


‘««Ground = Floor’’ con- 
Guaranteed Annual Bonuses of 


20 Per Cent. of Premiums tract. 


rreAMZMA 














ADDRESS All Losses Adjusted and Paid From This Office 
G. MONTAGU NETTLESHIP, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. MT. STERLING, KENTUCKY 























